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One of the objections at Chicago 
among non union companies against co- 
operating with or joining the Union is, 
that many Union companies place their 
reinsurance with non-union companies 
in preference to their own brethren, just 
because they receive a larger commis- 
sion. They say that if they join the 
Union they would want some of this 
business. It is a well known fact that 
the National of Hartford gives the 
Northwestern National thousands and 
hundreds of thousands of dollars in pre- 
miums every year and this is undoubt- 
edly the case with other connections. 
Union companies plainly do not carry off 
the palm when it comes to virtue and 
correct practices. 


The threatened rate-war in the West, 
apropos of the commission question, is, 
thanks to the intervention of cooler and 
wiser heads, we believe, about to be 
The local agent as a factor in 
the situation has come to the front to an 
unexpected extent, and what is more, he 
has come to stay. 


averted. 


Hereafter, when this 
or that manager, for personal reasons or 
the furtherment of selfish ends, is willing 
to risk general demoralization by throw- 
ing open rates, he will be met by the new 
problem: ‘“‘How will my agents take 
this ?”’ 

In this connection, the position taken 
by the Continental as evidenced by the 
circular issued to its agents in the ter- 
ritory of the Western Union, shows that 
the company is pushing its claim to a 
pre-eminent regard for the interests of 
its local agents, and this really seems 
to be well-lounded and seldom lost sight 
of. Says Mr. Moore: “Unfortunately, a 
rate war falls most severely upon those 
who can least afford it—the local agents. 
It does not make so much difference to 
millionaire companies—a fact which may 
account for the action taken in this in- 
stance.” Further: “There is no reason 
why the local agents of any city or town, 
who are living at peace with each other, 
should be obliged to engage in a rate 
war because of differences of opinion in 


| he makes it clear in these words: 


| the companies and 
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some other locality with which they have 
no concern.’ A well deserved tribute is 
paid to the local agents by the following 
acknowledgment: ‘‘In the late rate war 
on the Pacific coast, the agents of Wash- 
ington and Oregon refused outright to 
have their business demoralized, with the 
result that the rate cutting did not ex- 
tend to these states.’’ As to the confi- 
dence of the company in its local agents 
“We 
prefer to have agreements as to rates 
between agents rather than between 
companies.*** The information as to 
proper rates must, of course, come from 
their experience 
When rates are once ascertained 





tables. 


| the agreements to get them should, in 


our judgment, be by local agents. They 
are certainly as honest as the companies 
and know better how to detect 
punish violations.” 

We do not agree with Mr. Moore, that 
‘“‘the English companies are determined 
to centralize all legislation and to place 
the business of America, as rapidly as 


and 


possible, on the same basis as that of 


England, by which agents are dispensed 
with altogether ;’’ as this is not feasible, 
owing to the difference in the two coun- 
tries and their methods of doing busi- 
ness; but we do believe that the agent 
is entitled to more consideration and can 
be safely trusted to protect the interests 
of his companies when properly ap- 
proached. The Continental has a well 
earned reputation as a fighter. Few 
companies are as well equipped for such 
a contest. Therefore the sincerity of 
Mr. Moore’s plea in behalf of the local 
agent’s interests cannot well be gain- 
said. 


It is stated that the Eastern Mutual 
Life of Camden, N. J., has made arrange- 
ments for business from the A. P. A. of 
the United’ States. The company is so 
far entered in only one state. A_perti- 
nent question is, can it solicit business 
in other states without complying with 
the law? Can the members and officers 
of the A. P. A. solicit and secure policy- 
holders for this company without be- 
coming liable for soliciting insurance for 
unauthorized companies and without a 
license? The Eastern Mutual's policies, 
like the Royal Union, Security Trust 
and one or two others, provide that all the 
first year’s premium shall be used for 
expenses. Many insurance departments, 
notably Massachusetts, will not allow the 
companies to do business without put- 
ting up the reserve for the first year. In 
fact it is very unlikely that any intelli- 


gent commissioner would allow this if 


called properly to his attention. The 
plan, as is well known, is to make, the 
first year of any policy a one-year term, 
thus necessitating no reserve, and thus 
on a so-called twenty-year endowment 
the policy is really a one-year term and 


3 


a nineteen-year endowment, though the 
company charges endowment rates for 
the one-year term policy. Besides, the 
policy is always sold for a twenty-year 
endowment, instead of what it really is. 
This allows the use of the entire first 
year's premium for expenses, which, 
while perhaps fairer than taking the 
funds of old policy holders, is not quite 
so legal—at least under the construc- 
tions placed at present by the various 
authorities. It is a significant fact that 
Massachusetts will admit no company 
doing business on this plan. 


And now little Perky takes his turn and 
will have his jubilee. Rats! 

This is the way Editor McKean, of the 
Chicago Independent, comments on the 
home-coming affair arranged for Third 
Vice-President Perkins by Superintend 
ent of Agencies Kinsley, of the New 
York Life. So this isfame! The Hon- 
orable George W. Perkins, third vice- 
president of the great New York Life, 
given in the public prints the appella- 
tion of ‘‘little’’ Perky! Who says Mc- 
Kean’s afraid! 


The momentous struggle now being 
enacted within the territory of the West- 
ern Union, between the Union and non- 
Union companies, is one of intense in- 
terest and vitally concerns every man- 
ager, special agent and local agent within 
the specified field. Although matters at 
this moment do not look very alarming, 
there is a positive danger that the two 
great elements of union and non-union 
companies, the latter now so augmented 
as to make the two factions almost equal 
in strength, will engage in deadly con 
flict which may not end until the field is 
strewn with the wrecks of many dead 
and dying. And as our Chicago cor- 
respondent truly says in his department 
this issue, it will not be wrecks of Union 
companies that will dot the field, for the 
reason that they will be able to make up 
in some other field for what they lose in 
this, while the non-union companies asa 
rule have their all at stake on the one 
issue. 

It is undoubtedly for this reason that 
when the Union’s ukase went forth the 
non-unioners heeded the warning and 
came to time, at least to the extent of 
carefully the 


would inattention. 


results that 
The 
considered the 
non-union Big Four, the Concordia, Ger- 
man of Freeport, Milwaukee Mechanics 


considering 
accrue from 


secretaries of what are 


and Rockford, undoubtedly appreciate 
what a disregard of the Union in this 
instance would mean to themselves and 
their contingent, and they are apparently 





a 





acting wisely and well in thus going slow 
and considering the affairs of others. 

The conference next Friday will de- 
cide whether there will or will not be 
war, and the whole matter lies in the 
hands of the non-union companies. Will 
they come to the terms of the Union? 
That is the only way to secure peace, and 
we believe they will. They cannot afford 
to stand a rate war for the reason that 
they are handicapped by their high com- 
missions. Leaving aside the fact that 
the bulk of their business is in the field 
of the Union, and therefore will all be 
affected by the cut rates, which is not the 
case of the Union companies, they are at 
a disadvantage of from 5 to 10 per cent 
on commissions alone. ‘They cannot re- 
duce commissions at this time and incur 
the enmity of the agents, so they are 
doubly handicapped. 

On the other hand the Union has not 
things all its own way, by any means; 
dissentions in its own ranks are causing 
it a vast heap of trouble, and if the non- 
unioners decide to make a fight, they will 
undoubtedly be at once joined, at least 
tacitly, by some of the most important 
Union members. The Orient and New- 
ark -have already withdrawn; notwith- 
standing the denied report, we are able 
to state that the Hanover has presented 
its resignation; the- Home of New York 
is making up its mind now; rumor has 
it that Mr. Washburn was not a little 
angered by the disregard shown him in 
declaring the rate reduction; the Phoe 
nix of Hartford and National have their 
good reasons in case they should wish 
to join the Home and others; altogether 
the view from this stand is not very en- 
couraging. 

If war is declared at the non-union 
conference next Friday (which is looked 
on now as a remote possibility) the Union 
will have a hard fight before it, but if its 
members stick together it cannot help 
but win out on account of its two ad- 
vantages of low commissions and the 
power and wide scope of most of the 
companies represented by its members. 
If the Union’s ultimatum is accepted, 
while it may bea little humiliating to 
non-unioners, it will be money in their 
pockets, and pure business. With their 
commissions reduced to those of the 
Union, they would practically be Union 
companies, and many of them would 
doubtless join. This would also bring 
back in line the warring Union com- 
panies, and the Union would become 
more powerful than ever before. The 
reduction of commissions in this way 
will mean much to the business in the 
West and will be conducivé in the end 
to place matters on a better footing all 
around. Big commissions mean rebat- 
ing and consequently local troubles and 
rate wars. They mean, too,a multiplica- 
tion of agents and solicitors, causing the 
business to be over-crowded. Conse- 
quently it megns a demand from new 
men for more companies, of which there 
are already too many. Let commissions 
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be kept down to 15 or at the most, 20 per 


cent, and let the assured have his insur- 
ance at this cost plus a moderate profit. 
This will tend to smooth things and 
place them on a permanent basis. The 
people will be contented with the rates, 
and legislatures will not be continually 
enacting vicious legislation. The Un- 
ion’s plan of low commissions and few 
agents is the proper one and will win out 
in the end. 

From present indications, Friday’s 
conference will decide in favor of a re- 
duction of non-union commissions, and 
if so,no one can help but admire the 
way in which the Union has managed its 
part all the way through, and checked 
and defeated the dangers that had well- 
nigh swamped it. It is safe to say, 
hinging on the results of Friday’s 
meeting, the Governing Committee is a 
success. 


There are very few insurance journals 
we take so much interest in reading as 
McKean’s Chicago Independent. It is 
so absolutely different from everything 
else in the insurance journal line, and 
every line is pervaded by the editor's 
pungent personality, that we must at 
least give it credit for originality and 
brains if not for discretion and the ob- 
servance of those virtues that are most 
apparent on the field of honor or in diplo- 
matic circles. There is no diplomacy 
about McKean. If he goes after a man 
he takes a club in preference to the ra- 
pier. Here is the way he gets after 
our friend Oviatt, of the PA//adel- 
phia Intelligencer : 

Because of our remarks last month re- 
garding the National Association of Life 
Underwriters, the editor of the PAi/adelphia 
Intelligencer feels called upon to appropriate 
a column of its July paper to personal ridi- 
cule and abuse of the editor of the Chicago 
Independent for his “goodness.’’ He thinks 
our ‘‘self-righteousness is a perfect bore’ 
and that we are indecent in criticism. We 
can well stand this tirade from a man whose 
career as an editor has been disgustingly 
servile, who lends himself to praise and de- 
fense of such fellows as George S. Merrill 
and Bradford K. Durfee, and who even in 
his ordinary intercourse with men employs 


| the mannerisms and unctuous, nasal, sing- 


song speech of his Puritanical ancestors. 


The /xsurance and Commercial Maga- 


zine advertises in /xsurance “for a live 


man as assistant on the Magazine who 


can and will get business.”” The ‘“ad”’ 
goes on to say that ‘To one willing to 


| work for success, satisfactory commis- 


sions and future interest will be given.” 
This may have been inserted by /xszr- 
ance as a joke, but such jokes are not 
popular since /zdependent McKean hit 


| Spectator Thompson with a billy for 





| calling hima lunatic. 


| and “future interest’ are good. 


“Willing to work 
for success,” “satisfactory commissions” 
What a 
vista of brightness and a brilliant future 
this enfolds to the uninitiated. Success 
and a future interest, on a commission 
basis! Andon the /xzsurance and Com- 
mercial Magazine wanted a man who 
can and will get business! That ‘‘ad” is 





manifestly and _ self-evidently a_ bait 
thrown out to catch a sucker. It will 
appeal more particularly to the young 
man with high-flown ideas and possibly 
with exceptional talents, who cares more 
for his work and his future than for the 
money there is in it, and who would bea 
first class employe in the right place. 

There is too much humbuggery in 
this ‘future’ business. If a young man 
is good for anything let him be paid 
what he is worth; his futureinterest he 
will pay for himself when the time comes, 
and if he isn’t worth anything he will be 
dropped without regard to promises, 
quick enough. To the ambitious young 
man we would say, depend on no one 
but himself for success, and if he fails he 
will have the satisfaction of having been 
the cause of it, and not some other man. 
Let him maintain his independence. 
Even if by the force of circumstances he 
is obliged to work for less money than 
he is worth, he should never take the 
balance out in promises for the future, 
for they will make him dependent and 
are not realized on once in a hundred 
times. Whether failure or success comes 
at least reserve the satisfaction of saying 
/ did it, Success secured through the 


| efforts of someone else is not real suc- 


cess. Nine times out of ten the man 
who, like the above, advertises for some 
one to give a partnership to, will play 
the lemon-squeezer act and drop the 
pulp after he has got all the juice. 


The Canton Fire. 

Canton, O., Aug. 4.—(Sfecia/.)— 
Fire yesterday destroyed the hardware 
store lately owned by C. C. Snyder, but 
now in a receiver's hands. Loss $50,000, 
insurance $50,500, as follows: Stock, 
Germania $3,000; Delaware $2,500; Mer- 
chants $2,500; Phenix, N. Y., $2,000; 
Atlas $2,500; American, N. J., $2,500; 
Continental $2,000; Connecticut $2,000; 
Grand Rapids, $2,500; London $2,500; 
Phoenix, Eng., $2,000; Hartford $3,000; 


Mutual $3,000. Building: Germania 
$2,500; Royal $2,500; Continental $3,000; 
German American $3,000; London & 


Lancashire $2,500; Scottish Union $2,500. 
Furniture & Fixtures: Underwriters of 
Pa, $1,500. Gun Case, Tables, etc.: 
Hartford $1,000, 

It will be noticed some of the compa- 
nies are hit very hard in this fire. 


An error was made in the last issue of 
the OHIO UNDERWRITER, when it was 
stated that Mr. J. M. Sears was not 
Hamilton county manager of the Western 
Underwriters. The item was correct so 
far as the German of Freeport is con- 
cerned, though Mr. Sears has shown 
correspondence which would justify him 
in feeling that he might be continued 
permanently with that company up to 
some little time ago. Mr. Sears is, how- 


ever, and has been for months, Hamilton 
county manager of the Western Under- 
writers, though as stated 
the deal to have him act 
pany and the German, on 
fallen through. 


in last issue, 
for that com- 
a salary, has 





























NOF COMING, BUT HERE. 


The Good Tim 
Slow iu Ce 
the Cou 


es, So Long Anticipated, But 

“: mee gd to Have Struck 
ry. and Inelude the In- 
surance Business. 


The vanguard of the long-looked for 
‘‘good times,’ about which nearly every- 
one has been sceptical, and which all are 
awaiting with open arms, has undoubt- 
edly reached this section of the country. 









And it includes the insurance business 
along with other lines. It may, perhaps 
be that fire insurance has not felt the 
change so quickly or strongly as life, but 
the near future has a great deal in store 
for those who are waiting. 

The passage of the tariff bill, while in 
itself perhaps of little present moment, 
appears to have been the signal for a 
brightening up in trade generally. Re- 
ports from everywhere in the West indi- 
cate that prosperity is again getting on 
its feet. The outlook for crops is ex- 
cellent; prices are improved; a large 
part of the population are in a better 
frame of mind because of the passage of 
the tariff bill, and therefore willing to 
have insurance talked to them. Already 
factories are opening, the mining trou- 
bles are practically settled, and this fall 
should be a bonanza time for the life, 
fire and accident insurance agents. Itis 
plainly not mere talk this time; the good 
times are already here. Life insurance 
men generally report an excellent month 
for July with prospects of August being 
the best month so far this year. It may 
be admitted that it will take fire insur- 
ance a little while yet to feel the effects 
of the material prosperity that is upon 
us. There is just so much fire insurance 
issued anyway and stocks carried have 
been low. But now that the prices of 
things are settled by the tariff, mer- 
chants will load up and the extra in- 
surance will be needed. Already a con- 
siderable amount of insurance has been 
put on and this is only the beginning. 
The past six months, while showing 
probably a decrease in premium receipts, 
has shown a splendid profit; and if the 
balance of the year keeps up the record 
of the first half, 1897 will be one of the 
best for a long time. 

In life insurance renewed energy is 
everywhere apparent. Prospects that 
have been patiently “dubbed” for months, 
have been realized on, and while notes 
still predominate in the payment of pre- 
miums, there is the hopeful accompani- 
ment of a part payment in cash. 

It is stated that the Penn Mutual Life 
wrote as much new business the first 
six months of 1897 as for the whole of '96. 

The Mutual of Kentucky gained about 


' 


$400,000, when last year it lost about | 


$300,000, 


The Union Central made a splendid | 
gain and many other companies did like- | 


wise. 


The best record of most of the | 


companies was admittedly made during 
the latter part of the half year, showing 
that the era of prosperity had already 
begun its triumphant march. 

Among other circulars and announce- 
ments by the companies we select the 
following sent out July 30th by P. W. 
Cadman, general agent, to the agents of 
the Cincinnati Insurance Company : 

All the reports from business and finan- 
cial interests show increasingly bright pros- 
The days of dull 
business and no work are rapidly passing 


pects for our country. 


away; factories are opening and new busi- 
started. The 
farmers in the Far West are already re- 
joicing in abundant crops and better prices. 


ness enterprises are being 


More mortgages upon western farm lands 
have been paid off during the last six weeks 
than for any similar period in the last five 
The tariff bill has been settled and 
business interests know what conditions will 
govern business contracts. The discovery of 


years. 


g 
gold in Alaska has already excited business 
enterprises. With the coming fall we may 
expect, without a doubt, the much longed-for 
good times. Let us all talk cheerfully and 
look expectantly for brighter days. A little 
more patience, and the clouds which have 
hung threateningly over the business inter- 
ests of the country will have disappeared. 
With the revival in different kinds of trade 
and manufacture willcome renewed activity 
in insurance requirements so that the under- 
writing fraternity may “better 
We shall be very glad to 


hope for 
days’’ very soon. 
have you bear the Cincinnati in mind in the 
distribution of the new business which will 
come to you and to that end will be glad to 
assist you in every way wecan. We invite 
correspondence at all times. 

If times are not improving the last 
month or two, prosperity has been an 
accident, and as appearances for August 
are the same, it looks as if this logic will 
not hold water. 


New Business—’96 and ’97. 


The Courant has compiled a compara- 
tive table of the new business of the life 
companies for the first six months of 
1897 and 1896. Nearly all the compa- 
nies are given. The figures are furnished 
by the companies. 

Business written in the 


first six months. 
1847, 1896, 


$3,304,930 $2,729,856 
1,443,858 1,179,989 
3,112,500 1,009,107 
5,544,281 4,593,568 
1,018,500 1,016,000 
3,201,726 3,055,457 
(274,608 940 947 
901,825 16,110,072 
181,000 4,509,000 
870,629 26,278,131 


Companies. 


American Union, 
Conn. General, 
Covenant Mutual, 
Germania, 
Kansas Mutual, 
Michigan Mutual, 
Mutual Life, Ky., 1 
Mutual Benefit, 16 
New England, 7 
N. W. Mutual, 27 
Penn Mutual, 14,415,025 10,792,297 
Phoenix Mutual, 5,595,400 5,069,208 
Prov. Life & Trust, 6,802,305 6,443,565 
Royal Union Mut., 1,145,000 1,260,000 
Union Life, 804,000 113,000 
Union Mutual, 4.022.515 3,729,963 
United States Life, 3,252,345 2,691,915 


’ 
’ 
’ 


| admission to the union. 
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SEEN FROM CHICAGO. 


Much interest is being taken in the 
conference of non-union companies which 
will be held at the Auditorium Hotel 
Friday morning, August 6th. The call 
for the same is signed by Secretaries 
Trembor of the German of Freeport, 
Sheldon of the Rockford, Wollaeger of 
the Concordia and Cramer of the Mil- 
waukee Mechanics. It will thus be seen 
that four of the companies most vitally 
affected by the recent rate reduction or- 
der are taking the lead. It is not ex- 
pected that the Northwestern National 
or the Germania of New York will take 
any hand in the proceedings. Those in 
closest touch with the affairs of the four 
companies signing the call say that the 
non-unioners will agree on a 15 per cent 
commission basis all around, although 
at the recent conference with the gov- 
erning committee of the Union, they 
contended sharply for a 2'5 per cent 
differential in strictly non-union agen 
cies. It is felt that these companies 
could not endure a rate war of any great 
consequence because their main interests 
are centered in thisterritory. Their op- 
ponents could make up elsewhere what 
they lost in the conflict in this field. The 
governing committee will modify its rate 
order if the non-unioners will agree to a 
15 per cent basis, and this is the compro- 
mise which will probably be adopted. 

It is undoubtedly the fact that Secre- 
tary Wollager of the Concordia indited 
the non-union circular. It reads like 
him, conservative in tone, carefully 
worded, and it really recommends action 
along the line of its queries. Companies 
like the four that signed the circular cer- 
tainly desire a 15 per cent commission 
basis, but they have feared to take such 
a step, in fact could not, owing to the 
hold their local agents had on the com 
panies. They would have risen up in 
revolt if their commissions were reduced 
seemingly without cause. Now the pres- 
sure is brought to bear by the union. 
Local agents see that they must have 
their commissions reduced or suffer a 
rate war. The high commission compa- 
nies are putting the issue straight to the 
agent. They say that they dislike to 
take the step, but it is forced upon them 
by the union. These four companies 
have been wanting to come to a 15 per 
cent basis ever since the Westchester 
did, two years ago. It is their natural 
competitor. Some even go so far as to 
say that the non-union companies, that 
is the majority of them that will meet at 
Chicago Friday, will not only adopt the 
15 per cent agreement, but will apply for 
Nattrally some 
will stay outside the walls. 

The governing committee has had its 
hands full in keeping rates in line in the 


more important points in Northern IIli- 








6 


nois and Southern Wisconsin. At first 
there was a disposition manifest among 
local boards to refuse to adopt the re- 
duction schedule, but it became appar- 
ent that the issue would be forced, so 
one by one the local boards came to 
terms. In some instances, particularly 
Rockford, Joliet and Sterling, Ill., and 
Madison, Wis., the agents became in- 
censed at the reduction and began cut- 
ting tothe bone. Rockford and Madison 
were treated to a week’s war, which 
raged furiously. Policies in every direc- 
tion were ordered canceled, and were re- 
written at the cut rate. The leading 
agencies were overwhelmed with work. 
It is said that the Rockford lost no small 
part of its dwelling business, it being un- 
able to hold it. Union companies say 
that is good proof that the Rockford 
bought its business, as it could not keep 
it in equal competition with other com- 
panies. 
aa os 

At Sioux City, Ia., rates are demoral- 
ized, but a temporary truce has been 
struck, and there is more or less of a 
restless condition all over that state and 
among Missouri towns. The effect of 
the American of Philadelphia in offering 
the union cut on preferred business all 
over the West has been decidedly marked. 
Many agents refused to follow its in- 
structions, but others have and have 
been causing their other companies much 
trouble. It is amusing how the assured 
are “working’’ the agents. A man will 
go to anagent and tell him that the North- 
western National or American has of- 
fered to take his insurance at a- certain 
rate,naming acut. He tells the agent 
that he can have it if he will meet the 
rate, and it is usually met. In several 
cases the man never had a cut rate 
quoted to him. 

++ o~ 

There is a strong sentiment in the II- 
linois state board favoring a separation 
in membership between union and non- 
union specials, or perhaps between spe- 
cials whose companies follow the 15 per 
cent commission basis and those who 
represent the so-called high commission 
companies. Such a system prevails in 
Indiana and Michigan. The two ele- 
ments ofttimes are pitted against one an- 
other solely by some action of the union, 
and hence it is impossible to maintain 
harmony in the working machinery. A 
meeting of the board was called last 
week in Chicago to discuss the question, 
but as negotiations are pending between 
the governing committee and the non- 
union companies, which may lead to an 
agreement on the commission question, 
it was deemed advisable to defer action 
until it was seen how affairs would be 
adjusted. In case a compromise is 
reached on the compensation question, 
the present board will likely continue. 

The burning of the Badger Paper 
Company’s main plant at Kaukauna, 
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Wis., and the Peoria Grape Sugar Com- 
pany’s plant at Peoria, Ill., both equipped 
with automatic sprinklers, has caused 


| much comment among underwriters, and 
will doubtless bring forth a weighty edi- | 


torial in Once -in-a-While, published 
by Secretary R. J. Smith, of the Traders’. 
In fact General Smith has already been 
remarking to his confreres, “I told you 
so.” And doubtless Editor Hewitt, of 
the /os/, will be impaled on the shafts 
of Secretary Smith’s searching sarcasm. 
Charles D. Cox placed most of the insur- 
ance on the Peoria risk and all of it at 
Kaukauna. Most stock companies had 
both risks marked ‘keep off” on the 
maps. In view of Mr. Cox’s very low 
loss ratio in the past, it was supposed 
that he was ultra-careful in the selection 
of his risks, but these fires point other- 
wise. 


Neither of the risks had been ap- | 


proved by Robert Jardine of the im- | 


proved risk commission. In fact Mr. 
Jardine claims that sprinklers are apt to 


fail in those plants where chemical pro- | 


cesses are going on. He says that the 
great effect in such instances is the form- 
ing of sediment around the heads that is 
almost impervious to heat, so that they 
will not open. Mr. Cox’s companies will 


| be heavy losers in each fire. 


The outcome of the Denver conference 
between committees from the Western 
Union and Pacific board seems very sat- 


isfactory to Chicago managers. It is ac 
knowledged that all friction in the 


mountain field can never entirely be 
eliminated owing to the rivalry and jeal- 
ousy between the two organizations. 
The system in vogue among agents in 
that field in keeping accounts and mak- 
ing remittances was always a thorn in 
the flesh to the Chicago contingent. San 
Francisco managers, in order to keep on 
good terms with the local agent, would 


grant him credit for weeks and weeks, | 


| and at the end of sixty days or more he 


would make remittances and send in 


| canceled policies that had been carried 


for weeks without any payment having 
been made by the assured. The com- 


| mittee decided to require all remittances 


for the previous month to be made by 
the 15th of the following month and all 
accounts to be closed then. Utah will 
remain an adjunct to the Pacific board. 
Montana agents will conduct their board 
under the supervision of the Pacific 
board. It is hardly likely that the old 
manager, Charles R. Gilbert, will be re- 
tained, as it is said that he is disliked by 
several local agents. Rates will not be 


| cut, as was reported, in Colorado or 
| Denver. 


| 


FRIDAY’S THE DAY. 


it Will Strongly Affect the Near Future of 
Fire Insurance in the West. 


CuicaGco, Aug. 4.—(Sfecial.)—Affairs 
in the fire insurance field at this time 
are all depending on the results of the 
It is gen- 


non-union conference Friday. 





erally believed that most of the compa- 
nies will agree to the 15 per cent basis, 
and if such be the case the governing 
committee will modify its recent rate re- 
duction order. The Germania of New 
York, Northwestern National and Con 
tinental will naturally not enter any sort 
of an agreement, but it is felt that a suf 
ficiently large number of outside compa 
nies will do so, and thus separation in 
agencies will be enforced. Some com 
panies think the governing committee is 
only putting up a ‘‘bluff game,” and 
hence will demand some concessions. 
In case no agreement is reached, and in 
such an event if the governing commit- 
tee does not rescind its order, there will 
be trouble in union ranks. Howard P. 
Gray, of the Hanover, had his resigna- 
tion in President Smith’s hands prior to 
the latter’s going to Denver toattend the 
recent conference there. Mr. Gray has 
been induced to withhold his final resig- 
nation until it can be seen what the out 
come of. Friday’s conference will be. 
Vice-president Washburn, of the Home, 
has been writing some tart letters to 
Western managers. It is said that, al- 
though being a member of the govern- 
ing committee, he was not consulted as 
to the rate reduction. He is at a white 
heat and means to take action unless the 
conditions soon change. H. M. Magill, 
of the Phoenix of Hartford, is another 
who has protested against the order, and 
he too is a member of the committee. 
Other companies not in sympathy with 
the movement are the Liverpool & Lon- 
don & Globe, Northern, Manchester, 
Niagara and Phenix of Brooklyn. Cer- 
tain it is that next Friday’s meeting will 
be a vital one. 


ANOTHER “ANNEX.” 


Milwaukee Mechanics Will Start the German 
Underwriters. 


CHICAGO, August 4. (Sfecial.)—Your 
correspondent learned to-day that the 
Milwaukee Mechanics will shortly launch 
another underwriters agency, this one to 
be known as the German Underwriters. 
It is understood the Milwaukee Mechan- 
ics will be its only backer, and it is also 
rumored that George Mansfield, at pres 
ent superintendent of agencies, will be 
manager. It, however, cannot be posi- 
tively stated in regard to this latter point. 
The Milwaukee is already a backer of 
one underwriters agency, the Western 
Underwriters, of which the German of 
Freeport is the other, and this thereby 
established a precedent in one company 
becoming connected with more than one 
“agency”. If this is allowed there will 
undoubtedly be very little more capital 
invested in the insurance business, as it 
will be much easier to start an agency. 
The result of this new departure will be 
watched with interest. 




















IN OHIO FIRE CIRCLES. 


| 


Attorney-General Monett says he is | 


real sure he has a cinch now on running | 
the companies “in the trust” out of the | 


state, principally because Wiseman, the 


old rater, has turned states evidence and | 


‘fessed up. Wiseman is running a little 
local agency over at Lancaster, and the 
promise of witness fees was probably too 


much for him. So if the companies are 


thrown out of the state Wiseman will 


Monett 
is making great capital out of Wiseman’s 
evidence, but as a matter of fact he ad- 


have been ‘‘the cause of it all’. 


mits, according to the daily press, that | 


it simply substantiates that of D. H. 
Taylor and others given at Cleveland 
some months ago. 
gard to the workings of the old Local 
Board Commission No. 1, which is now 
out of existence. There has been no 
attempt at secrecy on the part of the 
companies and it is peculiar that Monett 
should make such a great to-do about 
what any insurance man would be will- 
ing to tell and explain to him. 


But there is no use arguing the matter 
and trying to ascribe reasons for any- 
thing Monett does because it has now 
been demonstrated beyond a doubt that 
he is working from personal and selfish 
motives. 


It was largely in re- | 


He even does this at the ex- | 


pense of his party and against the wishes | 


of his superiors. It is directly stated on 
- t ° 

the best of authority that not much more 

than a month ago, influence was brought 


to bear on Governor Bushnell, through | 


Senator Foraker, to attempt to prevail 
on Monett to cease his malign attacks on 
the companies, as it was hurting the Re- 
publican party, but it is said after a 
stormy interview Mr. Monett refused to 
give the slightest heed to the Governor's 
request. He says to his friends that he 
feels he is on the right track and that if 


he ever does drive out the companies his | 


future is assured. It is really no jest 
that he has designs on the governorship. 
As is known, he is a Hanna-McKinley 
man, while Bushnell, Matthews, et al. are 
all, of course, Foraker men. 


It is dollars to doughnuts, however, 
that neither Monett nor Matthews will 
have an opportunity to show their good 
or ill will towards the companies after 
next spring. Mr. Matthews has the bet- 


ter chance of getting in, we would sup- | 
pose, because all the insurance men who | 


vote the Democratic ticket will scratch 
Chapman and go for Bushnell because it 


is said to be practically decided that he | 


will reappoint Matthews. Mr. Matthews 
is not particularly for or against the in- 
surance companies, but he can be relied 
on at all times to give them a square cut 
and a fair deal, which is not the case with 
the ordinary incumbent of an insurance 
superintendency. Therefore, let insur- 
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ance men of all political creeds combine 


to insure Mr. Matthews another term. 


While Monett is kicking up a great 
lot of dust, and possibly blinding the 
public as to his real objects, it is almost 
a certainty that he cannot be successful 
in seriously crippling the companies. 
The insurance superintendent, and not 
the attorney-general, is the proper offi- 
cial to conduct these investigations, and 
it seems improbable that the court would 
allow him to usurp the duties of a brother 
officer of the state, even if sufficient evi- 
dence should be secured to warrant a de- 
cision against the insurance interests. 
The fact is that the whole matter lies in 
the hands of the superintendent of insur- 
ance. It will depend on him whether 
the companies will be seriously bothered; 
and this position has been greatly 
strengthened by the Lloyds decision by 
the supreme court recently. The court 
passed on the very question that is bound 
to be the turning point in the present 
case. Mr. Monett’s suit is practically to 


compel the insurance commissioner to | 


cancel the licenses of the companies 
violating the law as he says. The Ameri- 
can Lloyds brought a mandamus to com- 
pel him to reissue their license. It is 
significant that of all the points brought 


up the only one decided was that the | 


commissioner had discretionery power 
to do as he pleased. He could not be 
compelled to issue the Lloyds a license, 
therefore he cannot be compelled to eject 
the companies. He is the guardian of 
the insurance interests of the people of 


Ohio, and he is paid for it, and the court | 


holds that he, and he alone, outside of 
extreme cases, is the proper judge of any 
question within the range of his depart- 
ment. 


Mr. Matthews may become con- | 


vinced that the companies are working | 


contrary to law; if so, he will undoubt- 
edly take such steps as the situation and 
his duty warrant; but he can hardly 


be disposed to act on the demands of | 


an official who has in the first place 
shown him an 
starting an investigation 
concurrence, at least, in a matter which 
was no more in his department than 
were the legal affairs of the state in 
charge of the insurance department. 
Monett might have given an opinion to 
the effect that such and such was an 
evasion of the law, and the commis- 
sioner would probably, in ordinary cir- 
cumstances, act in accordance with such 
decision ; but it is well understood that 
no attention would be paid now to such 
an opinion, because of the unofficial and 
personal feeling Mr. Monett has so far 
shown. Even if the cases are tried and 
decided before Monett is retired from 
office, the companies need have no fear 
than that they will receive proper treat- 
ment when it comes to a show-down. 


Some of the insurance journals having 


act of discourtesy in | 
without his | 


little means of keeping posted on Ohio | 


matters except through the daily press, 


are giving space to the statement that 
the Lloyds will have another try at get- 
ting back into the state, because the 
only point decided in the recent supreme 
court case was that the commissioner 
had discretionary power to a certain de- 
gree. It is easy to guess where these 
boasting statements emanate from, and 
the source quite as easily precludes any 
faith in them. It takes something be- 
sides talk to get the Lloyds back in Ohio, 
and for this reason, barring accident, 
fraud, or legislative enactinent, they will 
never get in. Our Cleveland friends, 
Squire and Hahn, were in Cincinnati 
last week, and Squire took such a pull 
at the long bow that he even surprised 
his intimate friends. Among statements 
that he made during a half-hour’s talk 
were that his firm would get $60,000 in 
premiums in Cincinnati in 1897 (it re- 
ported $6,130 last year); that the Cleve- 
land board was ‘“‘busted”’ and that in a 
single day he had the agencies of 28 com 
panies offered him; that there was not a 
company doing business in the city that 
would not be glad to get in his agency; 
and that he has just taken the agency of 
the Royal in Cleveland. When it was 
suggested that the Royal agency might 
mean a brokerage agreement with J. H. 
Johnson, the Royal's non-board agency, 
he denied it and said it was a full-fledged 
agency. We have not even taken the 
trouble to inquire of Law Bros. whether 
Mr. Squire’s assertion is correct, because 
we think he is talking for amusement. 

It is stated that Squire, Hahn & App 
of Cleveland are about to open a Pitts- 
burg office for the purpose, partly, of 
writing in Ohio in companies in Penn- 
sylvania and not in Ohio. Also that W. 
P. Dickerson, the well-known mutual 
man formerly of Cincinnati, will be in 
charge as manager. Dickerson was at 
one time Cincinnati manager of Squire, 
Hahn & App. Atthe recent East Liver- 
pool pottery losses He was present in 
the adjustment in the interests of Lloyds 
and mutuals, and it is stated he shortly 
after hired a hall and invited the pottery 
people to come and hear him discourse 
on insurance. It is said he had a good 
audience and that he got quite a ‘‘stand- 
in” with the pottery men. It looks as 
though the establishment of that Pitts- 
burg office is with a view to getting in 
particularly with the pottery men in 
Ohio and Pennsylvania. 


The Rough Notes of Indianapolis 
prints the following item: 

East Liverpool, Ohio, parties are interested 
in the organization of a new fire insurance 
company, of which Walter P. Dickerson is 
the prime mover. It is to have a capital of 
$30,000, with a main branch office in Pitts- 
burg and another branch in Cincinnati, 

Our information is rather meager con- 
cerning the branch agency at Pittsburg, 
and it is possible that Dickerson hopes 
to organize an East Liverpool company 
but he will never do it with a $30,000 
capital stock. He might organize a 
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mutual with a guarantee fund of that 
amount but never a stock company. We 
incline to think Squire and Dickerson 
are playing hide and seek with the good 
people of East Liverpool. 


Aetna’s Cincinnati Agency. 


The Aetna of Hartford has finally de- 
cided who shall have charge of its local 
business and agency in Cincinnati. 
Keeler & Gallagher have appointed Mr., 
R. H. Kemper, who has been in charge 
as clerk for some time past. The rear 
office in the Aetna building on Vine 
street has been fitted upand Mr. Kemper 
has taken possession. It is the same 
office occupied by the old firm of Chap- 
man, Johnson & Co. 


An Old Ohio Boy. 


C. M. Cartwright, whose up-to-date 
and intelligently conducted insurance 


department in the /x/er - Ocean is eagerly 
watched for from day to day by under- 
writers all over the West who want to 
know the ‘“‘very latest” and know where 
to look for it, is an old Ohio boy and was 
raised at Waynesville, a little town south 
of Xenia, where he is now taking a well- 
earned rest in the shape of a short vaca- 
tion. 


Peculiar Loss Case. 

Sam Stern, of Cleveland, has sued the 
Germania, Springfield, German-Ameri- 
can, Buffalo German, Firemens, N. J.; 
Milwaukee Mechanics, Caledonian, Com- 
mercial, St. Paul, N. B. & M.and Fire- 
mans Fund in a peculiar case. Stern 
had a loss on his mercantile stock last 
February. The companies estimated 
the loss at $2,000, with $9,000 insurance. 
The stock went into appraisal, and the 
companies claim their appraiser, John 
Bruce, was approached with an offer of 
$300 if he would sign an award for about 
$7,000. Bruce allowed the negotiations 
to proceed, accepted the money and 
turned it over to the adjusters. The ad- 
justers then ordered the appraisement 
stopped. Stern now claims a total loss 
and has begun suit. 





CARL KLEVE & CO. SUED. 





For 81,000 Damages and a Kestraining In- 
junction by the London & Lancashire. 


A summary action tending to discoun- 
tenance unfair competition among agents 
in Cincinnati, has been brought by the 
London & Lancashire Fire Insurance 
Company against Carl Kleve & Co., in 
the shape of a petition in the court of | 
common.pleas, Hamilton county. 

The petition says that Kleve & Co. 
were appointed agents about August Ist, 
1896, and continued as such until No- 
vember 12th, when by agreement the 
agency ceased; and that a large number 
of policies were written, a number of 
which are still in full force. The pe- 
tition goes on to state that the defendants, 
well knowing their agency had been re- 


| strength with the L. 
| company in the world. 


| offsets the other, so that there will be 
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voked, still continued to represent them- | 


selves as agent of the plaintiff and noti- 
fied certain policy holders that the com- 
pany had ordered their policies can- 
celled, thus securing the policies for 
themselves in their other companies. 
Plaintiff denies that it ever ordered polli- 
cies cancelled, nor has it ceased writing 
on its heretofore approved risks as stated 
to policy holders by defendant. 
Plaintiffs ask for a restraining order 
and on final hearing a perpetual injunc- 
tion, and for $1,000 damages for costs 
and relief. The petition is made by 
John Hoover, special agent. 
Considerable of a story lies back of 
the filing of the petition. From the 
evidence at hand it seems that while 
agents for the L. & L., Kleve & Co. wrote 
three policies placed with them in the 
regular course of brokerage, the business 
belonging of course to the placers. A 
short time ago the present agent of the 
London & Lancashire had presented to 
him by Kleve for cancellation the three 
policies mentioned; but the L. & L. 
agent refused ‘to do so for Kleve or any 
one other than the assured or the broker 
who directly had charge of the line. 
This was done because it was learned 
that the policies were cancelled at short 
rates, only to be re-written in Kleve’s 
company, the Sun of England. As is 
known, the custom among Cincinnati 
agents is to pay full return premium 
without deducting any return commis- 
sion: 


Mr. Clemons, in this case, refused | 


to do this, and he was sustained by his | 
company. The L. & L. policies of course | 
were to be cancelled short rate, but Kleve | 
could just about afford this from his | 


commission on the Sun policy for the 
balance of the term. Part of the evi- 
dence which will be used in this case 


is in the shape of two letters written by | 


Messrs. Kleve & Co. to the Mother Su- 
perior of the Sisters of Charity at Delhi, 
Ohio, and the superintendent of the 
County Infirmary at Carthage. The 
former letter is under date of July 2I1st, 
and reads : 

We enclose you herewith Sun of England 


Policy No. 5,715,802 for $5,000.00, premium 
$56.25 and receipted bill showing it paid. 


This policy has been issued to replace 
London & Laficashire No. 3,052,010 for the | 
and | 


same amount and same expiration, 

covering identically the same property as 

the L. & L. 
The London 


C& Lancashire have 


ordered 


their term business cancelled, and we have re- | 


| placed the line in the old Sun for the unex- 


pired time, a company of more than equal | 


& L. and the oldest 

You will please notice that the premium 
on the Sun policy will bethe return premium 
on the L. & L. policy and that one equally 
no 
extra charge. 


Trusting to receive the cancelled London | 


& Lancashire policy by return mail, we re- 
main. 

The letter to the superintendent of 
the County Infirmary is dated July 19, 
and reads: 

We enclose you herewith Sun of England 
Policy No. 575,000 for $2,500 covering on 
County Infirmary. This policy has been 
issued to replace No, 3,111,390 of the London 





& Lancashire Ins. Co., for the same amount; 
said company having ordered this policy can- 
celled as they have ceased writing Poor Houses. 

We have issued the Sun policy for the un- 
expired time and enclose bill receipted as 
the London & Lancashire policy which is 
made to expire on the original date, viz., 
October 8th, 189. 

Please return to us the London & Lanca- 
shire policy in the enclosed stamped and ad- 
dressed envelope and oblige. 

The last letter is signed Carl Kleve & 
Co.,agents. Mr. Hoover takes the stand 
that under the rules Kleve & Co. have 
no right to cancel the policies before ex- 
piration for the reason that the company 
has already purchased the business at 
least for the term, and especially as the 
business is understood not to belong to 
Kleve & Co., but to the brokers. Out- 
side of the equities in the case, he says 
that absolute mistatements have been 
made in the letters when they read that 
the London & Lancashire had ordered 
its term business canceled; and that it 
had ordered the poor-house policy can- 
celed because it had ceased writing this 
class of risks. He says the company 
never ordered the policy canceled, and 
furthermore that it has not ceased writ- 
ing this class of risks. He feels that his 
company has been the victim of unfair 
and dishonest competition, and he there- 
fore asks for $1,000 damages and a per- 
petual restraining injunction. The peti- 
tion was filed Tuesday. 


NEW APPOINTMENTS. 


Complete List of New Agencies Placed in 
Ohio in the Last Two Weeks. 


Following are the fire insurance agency 
appointments that have been made in 
Ohio in the last two weeks: 


Aetna—J. R. Tanner, Mt. Sterling; M. A. 
McConnell, Coshocton; Walter Longenecker, 
Cincinnati; A. H. Harlan, New Burlington; 
H. H. Dibble, Canal Winchester; M. G. Chand- 
ler, Circleville. 

Assurance Co. of America 
Co., Cleveland. 

Atlas—J. H. Bolton, Findlay; Levi Reichel- 
derfer, Lima. 

Commercial Union, N. Y.—Wilcox, Noah & 
Co., Akron. 

Connecticut—Cole & Maiden, Marietta. 

Caledonian—E. H. Coe, Dayton. 

Delaware—W. H. Anderson & Son, Green- 
field; G. D. Tiffany, Clyde. 

Firemans Fund C. W. Beardsley, Columbus 
Grove; B. P. Kimball, Elmore; S. H. Ewing, 
Frankfort; John Bowland, Genoa; W. R. Tyler, 
Huron; John T. Jack, Kingston; M. Redkey, 
Leesburg; James Reid, Lorain; Dr. E. W. 
Woodbury, New Vienna; John C. Metzger, Oak 
Harbor; Henry J. Rohrs, Port Clinton; Charles 
C. Baumhart, Vermillion. 

Firemens, N. J.—Theo. Wentz, Canal Dover; 
E. A. Walters, New Philadel phia. 

German American—S. & R.Wickham, Huron; 
E. D. Miller, College Corner. 

German Alliance—F. J Schultz, Marion. 

German, Ind.—R. W. Wallace & Co., Lima, 
Creamer & Neff, St. Clairville; G. G. Paul, Mas- 
sillon; E. B. Spitzer, Medina; Whittlesey 
Adams, Warren; Evans & Taner, Youngs- 


A. Wm. Neale & 


|. town. 


Grand Rapids’— Wood County Insurance 


Agency, Bowling Green. 

Girard—Ellen C. Whiteside, Mt. Vernon; A. 
C. Adams, Millersburg; W. H. Daggett, Hamil- 
ton; John D Fidler Troy. 

Hartford—W A. & J. M. McDole, E. Liver- 
pool; E. B. Colton, Paulding; E. E. Stark, 











Clyde; M L. Mains, Belle Center; J. J. McFad- 
den, Salineville; J. W. Stewart, Cleveland. 

North America—S. P. Morgan, Mechanics- 
burg; J. C. Madden, Putnam; 

Manchester—J. P. Steinberger, 
J. M. Bradley, New Concord. 

Merchants—R. G. Thompson, Salineville. 

Milwaukee Mechanics —A.W. Burtch, Green- 
wich; L. F. Creamer, Osborn; S. T. Long, 
Weston. 

N. B. & M—Hardman & Hauk, Versai.les; 
Ward & Farrar, London; Packer & Clark, 
Cleveland. 

Northern, C. E. Clark, College Corner. 

Phoenix, Conn. —J. B. Downing, Jr., Lima; 
N. C. Wilkinson, Mt. Pleisant. 

Palatine--D. C. Gardner & Co., Ravenna. 

Rockford -F. J. Ellsworth, Cleveland. 

Reliance, E. E. Stark, Clyde. 

Royal—Arnold & Price, Paulding; L. C. 
Wittkugel. Waverly (from C. M. Caldwell). 

Royal Exchange—H. H. Haynes, Toledo; 
J. H. Schwartz. Columbus. 

Saginaw Valley—Le Roy Parsons, Mansfield. 

Traders—R. E. Stroup, Hillsboro; Long- 
worth & Troup, Van Wert; N. Pertz, Fostoria. 

Union Marine—Simon Sturm, Cincinnati. 


De Graff: 


lr. Matthews and the Globe. 

The Jail and Express, of New York, 
contained a few days ago an interview 
with Ohio Commissioner Matthews in 
regard to the Ohio license of the Globe, 
which has been revoked. President 
Jameson has been quoted as saying 
pretty harsh things of the Ohio depart- 
ment, in reply to which Mr. Matthews 
is quoted as saying: 

It was in December of last vear and not 
“several years ago,’’ when the Ohio Com- 
missioner of Insurance attempted to examine 
the books of the Globe. As 7he Mai/ and 
Express and other New York journals stated 
at the time, the examination had to be aban- 
doned because my examiners would not be 
allowed to inspect certain books of the com- 
pany. The examiners did not spend several 
weeks in trying to ascertain the condition of 
the company. They were here for ten days. 
Instead of suggesting to hasten the work, 
the company’s officers prevented the work 
going on by refusing to show the books, 
My examiners did not ‘‘leave in a huff,’’ but 
I left determined, as the law required me to 
do, tocancel the company’s Ohio licence. On 
the urgent solicitation of the company’s 
attorney and its Ohio general agents, I 
issued a temporary license conditioned on a 
guarantee submitted to me in writing that 
my examiners would be allowed to proceed 
with the examination. When we were ready 
to goon with the examination, the officers of 
the company said they desired the New York 
department to join with us in making the 
inspection. I insisted on holding the com 
pany to the agreement under which the 
temporary license was granted, and refused 
to await the pleasure of any other State 
department to join with us in the examina- 
tion. I commissioned McEwen and Fogg, of 
the Ohio Department, to go to New York and 
examine the company, but when they got 
here, a few weeks ago, they were refused 
permission to proceed with the work. It is 
true, the company paid the expenses of the 
uncompleted examination at the time the 
agreement was made to allow us to take up 
the work of inspection where it was abruptly 
interrupted by the refusal of the officers to 
exhibit the books. After this second refusal 
I revoked absolutely the conditional license 
issued to the Globe Fire Insurance Company, 
of New York. As to the statement that 
“New York. Boston and all Eastern com- 
panies receive peculiar treatment in Ohio,” 
I would like to have the testimony of the 
companies. I don’t think any of the many 
reputable companies from other states and 
foreign countries doing business in Ohio 
would sustain the charge, 
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LIFE INSURANCE. 


MASSACHUSETTS BEN EFIT. 


Michigan Commissioner Drives a Nail In Its 
Co 





»y a Recent Circular. 
Under date of July 20th Milo D. 
Campbell, insurance commissioner of 


Michigan issues the following circular in 
regard to the affairs of the Massachu- 
setts Benefit Life Association: 

Your inquiry, with many others interested 
in the Massachusetts Benefit Life Associa- 
tion, isat hand, and we herewith hand youa 
brief opinion based upon the recent history 
of the company gathered from reports and 
official investigations made. 

The company admits that there are unpaid 
death claims outstanding to the amount of 
$325,000. To 


assessment has been made. It is, 


meet these claims a_ triple 
however, 
stated upon good authority that other death 
claims the 


that would liabilities to more 


are pigeon-holed by company 
increase the 
than double the above amount. 

It must be presumed that a large portion 
of the members will not pay this extra assess- 
ment, with the inevitable prospect of largely 
increasing assessments in the future. 

If all do not pay, then the deficiency will 
not be met and the company must soon be 
forced into the hands of a receiver. In the 
last IS months the 
from 54,000 to 27,000, 


pose the deficiency be made good by this 


membership dropped 


But, it is asked, sup- 


assessment being honored by all members 
remaining, then what is the future of the 
company ? 

It is reported that no new members are 
being taken by the company upon the old 
that the old 
the company for 


assessment plan and only 


members will constitute 
assessment purposes. 

Whether, with advancing age, the infirm- 
ities that accompany it with rapidly increas- 
ing mortality, and with no additions from 
the young and healthy, the company could 
long survive, must be left to the answer of 
policy holders. 

It is officially stated that there is but little 
if any of the reserve fund that can be used 


to meet these heavy liabilities. 


The course of the company has beena very | 
irregular one, if the reports of the investi- 


gating committee and of the Attorney Gen- 
eral of Massachusetts are entitled to credit, 
as to us they seem to be. 

Upon a full review of the company’s 
history, its present load of indebtedness, its 
rapidly decreasing membership and its seem- 
ingly inevitable collapse at an early day, 
this department feels justified in calling the 
attention of policyholders in this state tothe 
same that they may not be misled. 

Under the circumstances we cannot advise 
you to honor the assessments being made 
upon you by this company. 


.Bay State Beneficiary. 

The report of the examiners of the 
Bay State Beneficiary Association has 
been made public and the results show 
that the company is in very great danger 


of going the same way as the Massachu- | 
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setts Benefit Life. ‘The examiners made 

several recommendations as follows: 
‘We recommend that the Bay State 

ficiary Association take immediate steps to 


] 
2cne- 


secure from its membership the payment of 
two or more extra calls for contributions to 
the mortuary fund, in addition to the ordi- 
nary, which extras may be demanded in one 
or two or more installments, to provide for 
the unsettled claims outstanding on June 15 
and claims arising since that date. This re- 
commendation is made upon the express con- 
ditions that said company shall, as to all 
new business: 1. Abandon the rule of carry- 
ing all of the first year’s premiums to ex- 
all 
Abandon 


pense. 2, Abandon plans of limited- 


the system 
of including disability benefits with deaths 


premium policies. 3. 


benefits, except an increased rate of assess- 
ment for 


Abandon all existing tables of rates of as- 


such combination contracts. 4. 
sessment and introduce new tables,in which 
the principles of strict equality and mutual- 
ity shall the 


whole scale.” 


be maintained throughout 


The management expresses itself as 
much disappointed at the results of the 
examination as given in the published 
reports. The officers recognize that 
many reforms are needed and they had 
hoped the examiners would assist them 
to bring these about instead of hamper- 
ing them. As it is, it is doubtful if the 
association will recover from the blow. 


Ohio Life Appointments. 

The following are the life insurance 
agency appointments that have been 
made in Ohio during the past two weeks: 

Berkshire—A. C. Green, Warren. 

Bankers’ Alliance—I. S. Frame, Barnesville; 
Cc. G. Tucker, Marietta; Wm. B. Martin, 
Massillon; T. C. Nighman, Jr., Canton; S. B. 
Gibson, Scio. 

Equitable, Ia.—E. J. Powell, Chillicothe. 

Hartford—P. T. Keeney, Cleveland. 

Mass. Mutual—Henry L. Robinson, Washing- 
ton. C. H; Geo. W. Short, Cleveland. 

Mutual Reserve— Hanna & Hanna, Napoleon; 
Jessie Edgington, West Hope; C. S. Ballmer, 
Green Spring; A. P. Segur, Conneaut; J O. 
Cable, Toledo; S. B. Winters, Plain City. 

Mut. Benefit—C. E. Holladay, Hillsboro; 
C. E Jenks, Nottingham. 

Pacific Mutual—J. A. Weitz, Cleveland. 

Provident L. & T.—E. L. Williams, Shelby. 

State Mutual—Samuel Bigger, Smithfield. 

Security Trust & Life—W. S. Barrows, Co- 
lumbus. 

Vermont—G. I. Pollack, Columbus; 
Corbett, Columbus; R. N. Nash, Dayton. 

Western Mut. Life Ass’n.—J. M. Rutherford, 
Greenfield. 


M. A. 


J. W. Dusenbury Promoted. 

Last issue the OHIO UNDERWRITER 
made mention of the appointment of J. 
W. Dusenbury, formerly vice-president 
of the Michigan Mutual Life, to a special 
agency of the Prudential at Columbus, 
his home, under General Agent F. F. 
Greene. Mr. Dusenbury is now de- 
voting himself entirely to life insurance 
and has taken the general agency of the 
Prudential at Toledo, covering twenty 
counties in Northwestern Ohio. He is 
a bright and experienced man, and ought 
to produce a large business, 
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PRESIDENT SCOTT TRIUMPHANT. 


Comes Out First Best in the Recent Attempt 
to Embarrass the Provident Savings. 


There has been considerable on the 
sensation order going the rounds of the 
daily and insurance press, principally the 
former, regarding the danger of the con- 
trol of the Provident Savings passing out 
of the hands of President Scott. It is 


understood the incident has also been 


made the occasion of insinuations against 
the company itself, which could really 
not have been affected by anything that 
could have happened in the matter. The 
Ou10 UNDERWRITER is enabled to give 
the inside facts in the case. 

Some time ago Frank R. Hadley, who 
a year ago was considered worth $3,000,- 
000 and was in the manufacturing busi- 
ness in New England, disposed of 1,025 
shares of the Provident Savings to Charles 
EK. Brownell, acting for E.W. Scott, who 
did not wish to be known in the matter 
as trying to get control of the company 
The stock, before reaching Mr. Scott, 
went through the hands of E. A. Dun- 
ham, of Commercial Alliance fame, who, 
it is surmised, was used to conceal the 
real negotiators. It did not take so very 
much money to control the 1,025 shares, 
as there was a lien on them held by the 
Continental Trust Co for $200,000, The 
transfers were all made subject to this 
lien. Within thirty days of the sale or 
assignment by Hadley, that gentleman’s 
affairs became deeply involved and he 
came to a violent death, it is believed by 
suicide. The receiver for the estate, in 
beginning his duties, noticed the recent 
transfer of Provident Savings stock and 
what he considered to be a very low 
price for it (the price has never been de- 
veloped), at once came to the conclusion 
that Messrs. Scott and Hadley had con- 
nived to defeat Hadley’s creditors and | 
first demanded $100,000, the difference | 
between what Mr. Scott paid and the 
administrators said they believed it to be 
worth. Mr. Scott claimed that the trans- 
fer had been made in a thoroughly legit- 
imate manner and refused to ‘cough | 
up.” The administrators reduced their 
price by easy stages to $25,000, and at | 
this juncture Mr. Scott offered to com- 
promise at $10,000, not because there was 
any equity in the claim, but because of 


the notoriety coming to the com- 
pany. This was refused, however, and 


the administrators petitioned the court 
to have the stock resold. This never 
even came to trial, but in the meantime, 
as the time for taking up the $200,000 
obligation to the Continental Trust Co., 
which had been assumed in the purchase 
by President Scott, drew near, Mr. Scott, 
not wishing to get the matter further 
tangled up, which would likely be the 
case if he paid the note and the transfer 
was set aside, determined to yield the 
point and put all to the single test of a 
public sale. Before the sale he caused | 
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it to be circulated that anyone bidding 
against him would incur a law suit be- 
cause of his previous purchase from 
Hadley, and this evidently frightened 
the gang who were trying to secure an 
unfair control of the company. At any 
rate there were but two bids—the Con- 
tinental Trust Company’s of $205,000 to 
protect its loan with the stock as collat- 
eral of $200,000; and Mr. Scott’s of 
$205,500 to bid in the stock to himself, 
thus settling for once and all the ques- 
tion of the ownership of the controlling 
interest in the Provident Savings Life. 


DEFENDS ROUTZAHN. 


Mansfield Correspondent Says He Was Not 
Overpaid. 

Last issue the OHIO UNDERWRITER 
dealt with the affairs and reinsurance of 
the International Progressive Association 
in the Empire Life of New York and pub- 
lished figures furnished by the Ohio in- 
surance department showing that Rout- 
zahn, during his seven years connection 
with the company, had drawn $20,000 as 
salary personally, and also gave paying 
positions to relatives and friends. A 
Mansfield correspondent has the follow- 
ing to say in regard to the matter : 
Editor OHIO UNDERWRITER: 

An article in your last number of the 
Oun1I0O UNDERWRITER referring to the Inter- 
national Progressive Association would 
seem to me needs some correction in the in- 
terest of justice to all concerned. In regard 
to the officers and organizers of this associa- 
tion there were B. F. Crawford, president, 
and J. J. King, vice-president, drawing regu- 
lar salaries and signing all vouchers, under 
whose instructions other officers were work- 
ing, were not mentioned at all in the article. 
While it may be true that one of the objects 
of this association (like all others of its kind) 
was to create a job ata salary for those in 
charge of it, that of itself is not the bad 
feature, the worst part of it is that these 
associations, not being able to maintain 
their perpetuity, have many poor widows 
and orphans without that insurance they 
had hoped for and often badly need. We 
are charitable enough to believe that these 
men actually thought they could carry on an 
insurance company on the assessment basis, 
and when by actual experience they found 
they could not, the next best thing to do was 
to get out of it. There were no misrepre- 
sentations made by Mr. Routzahn to the 
Philadelphia people about unpaid claims; 
there could not have been, for the records 
were there for inspection. There was no 
‘pulling its leg for a good bunch of money.” 
Mr. Routzahn was employed by the officers 
of the concern to put in his whole time at a 
reasonable salary, to push the association, 
and to his efforts was due the proportionate 
size it had attained. "The amount shown by 
the department to have been drawn included 
seven years work, traveling expenses, etc. 
Mr. Routzahn has since dropped assessment 
insurance on his own life and at the age of 
53 has taken up level premium, and plainly 
tells all his friends that the principle is 
wrong, that it cannot be maintained and 
should be discouraged. Charging the offi- 
cers with fraud etc. is the old cry of ‘‘stop 
thief’’. It is generally done by those still in 
the business who do not yet know that it 
can’t be done, or knowing are not ready to 
give up their job. By crying fraud to all 
failures they hope to direct the people’s 
attention from the real cause of failure and 
get them to continue to pin their faith tothe 
assessment folly. 


Where Tontine Surplus Goes. 


The “gain and loss” exhibit now in 
sisted on by various insurance depart 
ments, shows that of 31 companies re- 
porting, only 8 kept within the loading 
for expenses--the other 23 exceeded in 
their expenses the legitimate loading in 
two years by $9,631,077. This is a weak 
point in the old-line system which 
should and must be corrected. 


American Union Not In. 


It is learned on good authority that 
there is absolutely no truth in the rumor 
that the American Union Life proposes 
taking over the business of the Massa 
chusetts Benefit Life Association. The 
company already has one or two of its 
best men, and is satisfied to let the rest 
of the association alone. There was a 
little talk of taking some of the Southern 
business, but that has fallen through, as 
the company feels it has the territory 
fairly well covered. It is stated propo- 
sitions were made, and President Whit- 
ney went to Boston and spent two days 
investigating. The result was that he 
felt, as Russell Sage said of Jay Gould, 
“his tech is death,” and would have 
nothing to do with the business. Busi- 
ness is booming all along the lines with 
the American Union. 


Fidelity’s Semi-Annual. 

The Fidelity Mutual Life Association 
gained 85,252,000 in insurance in force 
during the first half of ’97; had on July 
Ist net invested assets of $1,825,793; re- 
ceived from members during the six 
months $844,898; and paid members 
$317,462. The association has made 
good progress all along the line. 


Michigan Enters New York. 


The Michigan Mutual Life, that staunch 
Western institution of Detroit, has en- 
tered New York state and appointed the 
V.R. Schenck Company state agents. 
This is of interest from the fact that up 
to a short time ago, it is understood, the 
Michigan was not eligible for admission 
to New York. Its admission at this time 
shows that the objections have been over- 
come and done away with, for which 
the company is to be congratulated. 


New Publications. 

This is the time of year for new in- 
surance publications, and those so far 
received are up to the usual standard of 
increase in excellence from year to year. 
The Spectator’s year books for both life 
and fire insurance, are just out in their 
familiar blue and red covers. They 
stand at the head of reference books on 
insurance subjects. In insurance direc- 


tories we have those excellent books of 
the Staxdard of Boston for New Eng- 
land, The Surveyor of New York for 
New York and New Jersey, and J. H. C. 
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Whiting of Philadelphia for Pennsyl- 
vania and Delaware—all valuable to 
general and local agents throughout the 
country alike on account of covering 
territory in which are located most of 
the leading companies, surplus line bro- 


kers, and general departments. We be- 
lieve they are sold for $1 each. 
GENERAL LIFE NOTES. 
The American Union wrote over 


$1,000,000 in June, and the week of 
July 11 received applications for over 
$400,000, 


R. B. Gibson, manager of the Ameri- 
can Union at Cincinnati, visited the 
home office last week, taking with him 
$51,000 in applications. 


Joseph Gardner, formerly in the in- 
surance business at Des Moines, has be- 
come superintendent of agencies of the 
Royal Union Mutual Life. 


M. M. Crabill, district superintendent 
of the Mutual Life of New York at To- 
ledo, has been transferred back to his 
old location, Lima, in the same capacity. 


President Pattison again denies the 
rumor that has been on the streets of 
Cincinnati for two years that the Union 
Central will erect a home office building. 


Charles A. Coles, one of the enter- 
prising life agents of Springfield, Ohio, 
has transferred his allegiance from the 
Manhattan to the Massachusetts Mutual. 


The Peoples Mutual Benefit of Cleve- 
land has been restrained by the Ohio 
Insurance Department from writing in- 
dustrial insurance on the lives of chil- 
dren. 


Frank B. Sayres, of Wilmington, O., 
has transferred from the National Acci- 
dent Society to the North American Ac- 
cident. Mr. Sayres also represents the 
New York Life. 


Judge Quinton, acting on behalf of the 
Kansas Insurance Department, has set 
out on an eastern tour to make whole- 
sale investigations in regard to the stand- 
ing of eastern fire and life companies. 


E. J. Morton has taken the general 
agency of the Fidelity Mutual Life at 
Springfield, O., succeeding D. H. Olds, 
who is now engaged in the accident 
business in connection with  stock- 
farming. 


R. T. Savin, manager at Cincinnati of 
the New York Life, has appointed E. C. 
James and W. B. Pierson of Dayton, 
Fred. Cowley and E. T. Vaughan of 
Cincinnati, W.G. Warner of Mason, and 
Q. C. Vance of Morrow, Ohio, agents. 


C. R. Johnson, for some time associate 
manager for Ohio of the Covenant Mu- 
tual Life, has become manager for North- 
western Ohio of the American Union 
Life, with office in the Spitzer, Toledo. 
Frank G. Baker will act as general agent. 


discount or deduction, and it 
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AMONG CASUALTY MEN. 


LOCAL LIABILITY BOARDS. 


Their Value as Shown by the 
Association of Buffalo. 


The value of local boards of liability 


Liability 


agents in the various large cities has been 
demonstrated to the satisfaction of all. 
However, we hardly believe that the full 
benefit and value of such an organization 
is quite appreciated. We have recently 
been furnished with a part of the con- 
stitution adopted a short time ago by the 
Buffalo, N. Y., board, and now in force. 
We would commend the following ex- 
tracts to the careful consideration of all 
liability agents. If adopted in other 
cities it would undoubtedly be the means 
of eliminating from the business most of 
the evils now encountered. 
COLLECTION OF PREMIUMS. — All 
premiums and additional premiums of any 
nature must be paid in cash, without any 
shall not be 
lawful to accept notes, due-bills, post-dated 
checks, or other evidence of indebtedness. 
This stamp must be on all policies or re- 
newals issued on and after June Ist, 187. 
‘Particular attention is called to the fol- 
lowing notice and condition of this contract: 
“This policy or renewal thereof, shall be- 
come void on the 20th day of the month fol- 
lowing date of its issue, unless the premium 
shall 
been actually paid to the authorized agent 


or consideration named herein have 
of this company, at or before twelve o’clock 

fia . 
noon of said 20th day, and this wo/ice is ac- 
cepted as sufficient to comply with cancel- 


| lation notice required by the printed condi- 


tions of this policy. 
Agents.” 

To paste on outside of all policies or renew- 
als, calling attention to notice of date of 
cancellation : 

“READ the cancellation zo/ice stamped here- 
on, it will appear hereafter on all policies 
and renewals’’. 

This stamp must be on all bills rendered: 

“Premiums are payable in cash on or be- 
fore the twentieth day of the month follow- 
ing date of issue of policy or renewal. If 
not then paid this insurance is void. See 
Policy.”’ 


This stamp must be on all daily reports 


| and applications: 


“A clause cancelling this contract, if pre- 
mium is not paid by the 20th of ev? month, 
appears thereon,” 

**Have examined list of voided policies and 
name of applicant does not appear thereon, 

Agents.” 

The following are the regulations in 
regard to the handling of unpaid policies. 
This, if faithfully carried out, would un- 
doubtedly place this part of the business 
on a very high plane. 


On or before the second business day after 


the 20th day of each month each agency | 


| shall furnish the secretary of The Liability 
Association of Buffalo in writing a list of | 


any and all policies voided in accordance 


‘ 


with the cancellation notice stamped thereon, 
and the secretary shall immediately issue to 
each agency and home office of each com- 
pany a bulletin, alphabetically arranged, 
showing the policies voided in each agency 

After receipt of said bulletin, insurance 
shall not be bound or issued for any whose 
name appears thereon, until presentation of 
a receipt showing full payment of all pre- 
miums due. 

If any assured is absolutely unable to pay 
the premium on the 20th day of the month, 
as provided herein, the agent writing the 
insurance may collect pro rata premium for 
time insurance has run, and issue new policy 
from date of payment for a term of not less 
than one year, It that 


being understook 


there can be but one pro rata payment, as 
above, on risk, and that for all othe: 


short 


any 
short terms rates shall be collected, 
and that this concession must not be allowed 
on short business. 

Nore.—The courts hold that a policy once 
voided can not be restored, and therefore, it 
is imperative that a new policy shall be is- 
sued after 12 o’clock noon on the 20th day of 
the month, even though the voided contract 
still remains in the hands of the assured 

On the return of. a policy by the assured 
to any member after acceptance of same, 
and the refusal to pay the earned premium 
such re- 


thereon, the member may report 


fusal to the association. The assured shall 
“Void 
List’? and the Secretary shall immediately 


then be regarded as being on the 


notify all members. 
Ohio and the Guarantors. 

The following letter from the Insur 
ance Department of Ohio under date of 
July 50th explains the present position 
of the Guarantors as regards Ohio: 

Replying to your letter of the 28th inst. 
we beg to say that the Guarantors has not 
been formally licensed by this department. 
It has, however, been allowed to continue 
business without such license, pending the 
adjustment of certain questions. It is our 
understanding that the managers expect to 
consolidate the company with another cor- 
poration, under a new charter and with a 
change of name, and it is possible that the 
contemplated examination by this depart- 
ment will be deferred until after that event. 
No examination has as yet been 


made by 
this department. 


A Great Accident Man. 

The last issue of the Preferred /’cr- 
ambulator, published by the Preferred 
Accident, contains the counterfeit like- 
ness of Hart A. Webster, manager of the 
three important agencies of Cleveland, 
Buffalo and Pittsburg. It is a notable 
fact that the honor roll for June shows 
his three agencies in one, two, three 
order at the top. There is only one 
name for it, and that is genius-—Mr. 
Webster is a born accident man. 


Ohio Casualty Appointments. 

Following are the casualty and mis- 
cellaneous agency appointments made 
in Ohio since the last issue of THE OHIO 
UNDERWRITER : 

American Surety—W. F. Kean, Wooster. 

N. E Mut. Acc.—J. D. Griffith, Delaware; 
Mrs. G. B. Allen, Delaware. 

North American Acc.--Jacoh Corliss, Mans 








field; A. M. Harbaugh, Cincinnati; D. H. Olds. 


Springfield 

U.S. Fidelity & Guaranty—Barker & Frost, 
Toledo; Critchfield & Devin, Mt. Vernon; Ab- 
ernethy & Folsom, Circleville. 


W. H. Dillingham, once president of 
the American Accident Company of 
Louisville, now defunct, failed recently. 
He was very wealthy at one time. 

The semi-annual statement of the 
Union Casualty & Surety shows surplus 
to policy y holders of $296,364, an increase 
of $5,653. The assets increased $28,316, 

It is understood nothing of particular 
interest occurred at Toledo while Attor- 
ney General Monett was there taking 
depositions in the progress of his fight 
against the insurance companies. 


STANDARD’S CINCINNATI 
Herbert N. Reno, district manager of 
the Standard Accident at Cincinnati, 
does a larger business in Hamilton coun- 
ty than any other casualty agent. He 
began his i insurance career when a young 
man of 22 and has kept at it ever since, 
with marked success. He started in 
with the old Equitable Accident of Cin- 
cinnati as solicitor, was promoted to 
Ohio state agent, and afterwards was 
elected secretary. He resigned this posi- 
tion a few months before the company 
failed and took the Hamilton county 
agency of the Standard. Since then he 
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HERBERT N. 


RENO. 


hes had suverel additions wr territory 
until now he has supervision over seven 
counties. When he started with the 
Standard, premiums in his agency were 
only about $3,000. To-day the Hamil- 
ton county premiums alone are $20,000, 
and there are six other counties in the 
agency besides. “Herb” is not a bit 
stuck up about this, however, and talks 
to his friends just the same as before he 
had the “biggest” business in town. 
Every one has a good word for “Herb”’ 
Reno, the OHIO UNDERWRITER in- 
cluded, and with so many friends a man 
is bound to succeed. 
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“OHIO PREMIUM TAX RETURNS. 


NOTE.—THE OHIO UNDERWRITER will publish 
from issue to issue the official returns of the agents 
| throughout the state showing the premiums received 
by each agent for each company for the year 18%, as 
fast as received. After the returns for the entire state 
have been published a supplementary index will be 
issued, showing what issue and on what page may be 
found the returns of the various towns. Itis suggested 
that those interested in these returns preserve the 
files, as no extra copies will be kept on hand to supply 
back orders. 


Defiance County. 

Defiance—Deatrick, J. F. & Son; Home 1,59; 
Continental 762; Germania 604; Hanover 
749; Niagara 1,072; Westchester 281; Aetna 
793; Phoenix, Conn., 2,111; Hartford (Chi- 
cago office) 1,911, (N. Y. office) 816; North 

| America $83; Fire Ass’n 660; Franklin 1,084; 
N. B. & M. 814; London Assur. 609; North- 
en 304; Traders 155; Lloyds Plate Glass 4; 
Travelers 570. Total $15,931. 

Bevington, J. H.; Union $28. 

Stever Bros.; Mil. Mech. 13; 
Cincinnati Und. 55; 
tal $5,116. 

Viers, Aram; Glens Falls 250; Pennsylvania 

$1; Com’l Union 53; Phila. Und. 25; Lanca- 
shire 32. Total S01. 

Watkins, Geo. W.; Firemans Fund 267; Orient 
278; Phenix 276; Connecticut 268; Western 
Assur. 112. Total 51,151. 

Wohn, Geo. P.; Amer. Central $299. 


Caledonian 100; 
Ohio Farmers 4,768. To- 


Miami County. 

Covington—Cable & Shuman; Nat’l, 
567; Aetna 211; Phoenix, Conn., 19); 
nix, Eng., 232; Niagara 333. 

Gross, Chas. M.; 

Ullery, J. A.; 
Total $297. 

Pleasant Hill—DeBra, D. W.; Nat’l, Conn., 
106: Fire Ass’n 42: North Ame rica $42: Aetna 
19. Total $210. 

Piqgua—Brooks, G. A.; Lion, 303; 
Fund 7 T.-tal $4038. 

Hatch, J. H. & Son; Broadway 203; Mil. Mech. 
348: Ractheok 305; Manchester i02: Hano- 
ver 1,006; Lancashire 527; Franklin, Pa., 
561; Scottish U. & N. 279; Com’l Union 292; 
Germania 291; Nat'l, ‘Con. 1,558: Pacific 
5,236; Lon. & Lan. 415; Aetna 6s1: Conuecti- 
cut 731; Rochester German 727; R. I. Und. 
368; German, IIl.,. 1,150; Home 1,763; 
Westchester 923: Norwich Union 137: N. Y. 
Plate Glass 120; Detroit 132; Americin, Pa., 
694: N. B. & M. 863: Mutual, N. Y., 306: 
Continental 1,073. Total $16,353. 

Mendenhall, J. E. & Co.; American, N. Y., 661; 
British Amer. 695; Citizens, Pa., 342; Con- 
cordia 578; Caledonian 931; Delaware 236; 
Fire Ass’n 1,144; German Amer. 737; Impe- 
rial 254; London 750; L. & L. & G. 655; Me- 
chanics 801; Michigan 642; N. Y. Und. 391; 
Prov.-Wash. 1,021; Phila. Und. 267; Phenix 
1.107; Phoenix, Eng., 361; Queen 855; Secur- 
ity, N. H., 541; Springfield 645; Traders 856; 
Western, Ont., 941; Lloyds Plate Glass 3s; 
Guarantors 642: Travelers 240, Total $16,691. 

Pursell, Mrs. F. E.: Phoenix, Conn., 897; Sun 


Conn., 
Phoe- 
Total $1,075. 
Manchester $47. 

Royal 282; German American 15. 


Firemans 


564, Niagara 480; Spring Garden 617. Total | 


$2 5ds. 

Stoker, F. H.; 
Total $653. 

Schlosser, Fred.; Royal 1 180; New Hampshire 
354; Williamsburg City 155. Total $1,690. 

Sigler, D. D.; Pennsylvania 592; Orient 40; 
American Central, St. Louis, 409. Total 
$1,041. 

Stelzer, George; Union, Pa., 407; Agricultural 
156; Man. & Mer. 84; New Jersey Plate Glass 
11. Total $689. 

Wood, H. K.; Hartford 695; North America 
646; Fire Ass’n 70. Total $1, 11. 

Tippecanoe City—Bowman, J. W. 
283; N. B. & M.77. Total $360, 

Bowman, H. E.; Royal $10. 

Harshberger, A. L.; North America 285; Penn- 
sylvania 167. Total S452. 

Troy—Green, George; Aetna 415; American 
Central, St. Louis, 130; Phila. Und. 504; Ger- 
man, Ill., 806; Germania 839; Home 500; L. 


Hartford 305; Mil. Mech. 348. 


Nat’l, Conn. 


& L. & G. 71d; Nat’l, Conn., 
ne my ooo a Pacific 77; 


1,287; New 
Royal 631; Phoe- 


nix, Eng , Westchester 1,150; Western 
Und., IIl., Tas: Home (Farm) 1,071. Total 
$9,042. 


Mc Anally & Co.; Northern 228; Springfield 
212; Continental 731; North America 273: 
Connecticut 631; Phoenix, Conn., 116; Penn- 
sylvania 263; N. W. Nat’l 1,227. Total 
$2,711. 

McConnell, Geo. R.; Hartford 313; 
Coun., 401; Hanover 219; Firemans Fund 
258; Concordia 471; Manchester ISI; Mil. 
Mech. 361; Caledonian 325; N. B. & M. 196: 
Broadway 58; Reliance 20; Standard 79s; 
Scottish U. & N. 79; German Amer. 179. To- 
tal $3,062 

Martin, Z. F.; 
Plate Glass 24. 

Smith D. W.; 
ware, Pa., 6). 

Snyder, C. E.; 
Total $441. 

West Milton- 

Randall, T. 


Phoenix, 


Queen 17%; Sun 157; 
Total $360, 

Pacific 58; Greenwich 98; Dela- 
Total $224. 
Fire Ass’n 279; 


Lloyds 


N. Y. Und. 162. 


Christ, A.; Manchester $27 
A.; Springfield $164 


Richland County. 


Mansfield—Clugston, G. A.; 
109; Norwich 56; Sun 33. Total $198. 

Cook & Tracy; Pennsylvania 488; Phoenix, 
Conn. 392; London 75. Total $955. 

Fritzinger, C. E.; Orient $217. 

Harding, C. F.; North America 2,262; Fire 
Ass’n 451; Com'l Union 504; Franklin, Pa. 
270; Union, Pa. 296; Traders 394; St. Paul 
$14; Scottish U. & N. 447; Home, N. Y. 55s; 
‘Etna 433; Caledonian 329; Springfield 466; 
Prov.-Wash. 318; National 256; Lancashire 
16; Northern 72; Fidelity & Casualty SCA. 
Total $7,545. 

Hoover, D. S.; Royal 1,480; Hartford 723; 
German Amer. 482; N. W. Nat’l DS); Amer ri- 
can 302; Michigan 351; W estern Und. 214. 
Total $4,137. Lloyds P. G. $72 

Kessler, A.; German, W. Va. 430- Mechanics, 
Pa, 334; Concordia 407; Buffalo German 467; 
German, I1]., 455; Germania797. Total $2,890. 

Parsons, Leroy; Delaware 862; Reliance 322; 
Girard 228; Mil. Mech. 759; Merchants, N. J° 
376; N.B. &. M.970; Imperial 624; Continen- 
tal 721; Manchester 1,841; Western, Toronto 
550. Total $7,253. Standard Acci. $571 
Amer. Surety $175. 

Squire, Hahn & App; Globe 520; New York 
210; Millers & Mfg. 400. Total $1,130. 

Todd. John; Royal 882; L. & L. & G.271; Lon. 
& Lan. 78; British Amer. 406; Phenix 605; 
Hanover S54; Pacific 446; National 02; 
Phoenix, Conn. 641; Queen 333; New Hamp- 
shire 662; Securit, N. H. 594; Spring Garden 
269; Glens Falls 164; American, Pa. 636; N. 
Y. P. G. 100. Total $7,372 

Plymouth—Drennan, G. B.; Royal 478 
Mitchel, J. N.; Phoenix, Conn. $261. 

Shelby—Gilmore, Chas.; Delaware $8‘). 

Hildebrant, H, W.; ‘#tna 275; Hartford 320; 
Queen 212; Royal 248; National 301; Man- 
chester 184; Continental 250; North America 
301; Glens Falls 480. Total $2,571. 

Williams, J. W.; Mil. Mech. 781; Phenix 770: 
Concordia 441; Northern 32‘); German Amer. 
138; Columbia 47; Franklin, O. 327; British 
Amer. 114; Western 147; Phila. Und. 170. 
Total $3, 349. 

Williams. Libbie; 
Total S219. 

Belleville—Gurney, O. H.; Phoenix, Conn, 95; 
Fire Ass’n 80. Total $175. 

Shiloh -Maring, J.; National 310; Manchester 
350; Royal 108; North Amer. 114. Total SS8s2. 

Butler—Mishey, A. W.; Hartford $633. 

Lucas —Swaney, Gilbert; AStna 132; 
chester 137; German Amer, 150. Total $420 

Huston, E. H.; Broadway 62; Fire Ass’n 243; 
Connecticut 327; Greenwich 137; Niagara 
165; Hartford 299; Agricultural 116; National 
248. Total $1,596. Metropolitan P. G. $14. 


Phoenix, Eng. 


Phenix 125; Delaware $4. 





Man- 


W. E. Mariner, of Chicago, is the 
new American of Newark special agent 
for Ohio succeeding the late E. A. Curtis. 
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FIGHTING FIRE FIFTY YEARS. 





The OHIO UNDERWRITER Unearths an Old 
Paper by J. B. Bennett This Subject, 
Which it W blish. 

It is not the policy of the OHnIOo 
UNDERWRITER 
speeches read at conventions, weighty 
papers drafted by, be they ever so ex- 
perienced, 





to fill its pages with 


underwriters, or lengthy 


reports of meetings, the proceedings of 


which are of but very little interest 
except to those who attended; but we 
have recently come into possession of a 
pamphlet, in whose case we are disposed 
to make an exception. It is, so far as we 
know, the only copy still in existence, 
and deals with subjects that cannot but 
be of warm interest and value to fire 
underwriters in the West, and even all 
over the country. The fact of its being 
written and read by that Napoleon of 
underwriting, and we might say, mis- 
fortune, General J. B. Bennett, would 
make it interesting to many even were it 
not for its own superior individual merit; 
but the fact that it is his handiwork, and 
really a short review of fire insurance in 
the West as he had experienced it, makes 
it of real value and worthy of reproduc- 
tion. We feel it will bear careful reading 
by every fire insurance man. The paper 
is entitled “Fighting Fire Fifty Years— 
No Golden Wedding,”’ and was read by 
Mr. Bennett in 1876, at the seventh 
annual meeting of the Fire Under- 
writers’ Association of the Northwest. 
It will be republished in the Onro 
UNDERWRITER by easy stages, present- 
ing in this issue the first installment. 


Mr. President, and Gentlemen of the 
tion: 

As eating of the fruit of the tree of know!l- 
edge is attended with such primal cost and 
pain, that a majority of mankind vote its 
secrets better remain a sealed book, I would 


Associa- 


not attempt, if it was possible, to jeopardize 
any one’s comfort, by offering them its fruit 
with the temptations of Tantalus 
your indulgence, will 


: but with 
endeavor briefly to 
trace a few reminiscences and incidents, oc- 
the last fifty 
years, mainly within the agency field of Fire 
Insurance at the West and Northwest. It 
will be safe to go back at least once, and 


curring principally during 


take a glance at the early scenes occuring 
on your stamping ground, in the history of 


the profession—though advisable seldom to 


pursue this counter movement, lest we are 
filled with disappointment, like the old 
Scotchman was, who regularly revisited his 
birth-place every three years, till all became 
so changed that his heart was ready to sink 
at the romance of youth dispelled like dead 
leaves at his feet, until sick at heart, he 
emphatically declared that he would never 
go back again. 

The subject selected for your consideration 
would fill a few fair sized volumes to do it 
justice—Fighting Fire fifty years—No Golden 
Wedding. 

A Kentucky Insurance Company, a waif 
of the wilderness, had been chartered at 
Lexington as early as 1802, but it did not 
transact any business until 1816. 

In 1826 a Banking, Exporting and Insur- 
ance Company was started at Cincinnati. 

Karly in the century English companies 


| 
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attempted to 
York, but 


establish agencies at 
from prejudice and war 


| abandoned the scheme, and their plans fell 
| through. 


A historic review published in 1874 says: 
“The Protective Insurance Company of 
Hartford inaugurated the agency system, 
and on its failure in 1854, the A{tna Insur- 
ance Company of that city became the lead- 
ing agency company of the country, and to 


the early prominence of these two companies 


is to be attributed, doubtless, the subsequent 
position of Hartford as a great insurance 


|} center.”’ 





The territory ceded by Virginia to the 
United States as the great Northwest, was 
the first heir of this nation to entire political 
freedom, and early allured to its minds of an 
order keenly capable of appreciating its 
future blessings and possibilities. The 
wilderness and the red man stood for a sea- 
son stubbornly across the path of civiliza- 
tion and the onward march of the hardy 
sons of toil, only to fade away like mist be- 
fore the rising day. 

Robert Fulton, Fitch and others, soon 
changed its beautiful waste of waters into 
arteries of commerce, adventure and emigra- 
tion, and the Northwest rose like the wak- 
ing ofa sleeping giant to the destiny that 
was thenceforth, by the Almighty’s fiat, 
fixed upon it. 

Half acentury agothe steamboat had fair- 
ly demonstrated its success, and the mighty 
rivers that roll their perpetual currents to- 
ward the sea, were throbbing and echoing 


with its power and freight. A magical 
transformation scene was rapidly taking 


place; but attendant on this new life came 
peril, checks, and disappointments from 
collision, storm, explosion, snag, or blazing 
boat; until /musurance was invoked on the 
stage of action by the surrounding circum- 
stances, in the order it previously had ap- 
peared as a handmaiden of civilization and 
wealth in Europe—first, for Marine service ; 
next, Fire duty; then Life, and thereafter 
on additional experiments in the science of 
Az erage, 

In 1826 permanently began the insurance 
organization in the West and Northwest 


that has culminated in the present system | 


which engrosses your thoughts and atten- 
tion. 

The City of Cincinnati, as the “Queen of 
the West.”’ located within the Northwest 
bend of the Ohio, mid-way between the 
source and mouth of the river, was the best 
shipping point for the largest area of new 
settlements, and it early attained such 
prominence in trade and commerce, that just 
fifty years ago the agency work was there 
initiated into the unknown region of the far 
West. 

II. 


A Boston merchant, who had been com- 
mercially well educated, found himself in 
1826, at forty-two years of age, in that city, 
with his fortune sunk and enterprise entire- 
ly broken up by one of the calamities of 
navigation that startled the public at perils 
This 


the absence of indemnity, changed the cur- 


shockingly developed. occurence, in 


rent of life with the person referred to, as it 


did with Shakespeare’s ‘‘Merchant of Ven- 
ice,”’ but made Ephraim Robins the father 
of the agency system of Fireand Marine In- 
surance in the West, if United 
States. 


At a moment in life when events take their 


not in the 


intensest hold of humanity, and the deep 


fountains of the heart overflow; when in- 


tuition and inspiration, with the wings of 


Mercury, accelerate the power of thought ; 
this gentleman was sitting nonplussed, soli- 
tary and disconsolate, when, casually ob- 
serving, ina scrap of newspaper a relative 
had sent him from Hartford, the notice of a 


New | 
they | 
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new company for indemnity against the 
perils of navigation and other hazards, 


styled the ‘*Protection,”’ the idea of its ex- 
tended utility flashed on his mind, as the 
boiling kettle on the humble hearth inter- 
preted to Watts the force of steam and the 
steam engine, or the storm clouds over the 
commons inspired Franklin to study electri- 
city; so out of this trifling incident was fi- 
nally evolved an organization that under his 
administration of twenty years appointed, 
instructed and supplied 250 agents, secured 
premiums amounting to three millions of 
dollars (one-half inland and marine), paid 
its quota of losses as duly bound, on which 
the net profit of about 10 per cent. was real- 
ized; when in 1846, from mental anxiety 
casting its sad shadow across the rugged 
pathway of professional duty, ““Nicanor lay 
dead in his harness,”’ and the business was 
for eight years conducted by his eldest son. 

Ephraim Robins wasa gentleman of the 
old school—aristrocratic, polished, and of as 
elegant manners as Chesterfield, about the 
size of Washington, slightly more corpulent, 
straight as an arrow—systematic and thor- 
ough in all his business—an able writer on 
political, social and religious subjects, as 
well as a thoroughly good underwriter. His 
profound religious distinctions added a daily 
beauty to his life, and molded a character of 
such sterling worth and qualities in its aim 
and usefulness, that we who are privileged 
to meet here to-day, whether we fully realize 
it or not, are almost as much indebted to 
Ephraim Robins as railways are to George 
Stephenson, or the telegrapher is to Morse, 
for the ministration of their early genius. 

“T shall not look upon his like again.” 

Perplexing objections to a corporation 
operating beyond its state lines was a seri- 
ous embarrassment at the start. Insurance 
was then ignorantly classed with lottery 
schemes. 

Not a few persons contended it was noth- 
ing but gambling under an alias, detri- 
mental to care and honesty, and deserved to 
be discouraged and destroyed. At best it 
was considered a fancy, more thana staple 
vocation, and, like all the early children of 
science, met with cavalierly churlish treat- 
ment, at home and abroad, starving it to 
death, so that nothing but its intrinsic merit 
and the advancing intelligence of public 
opinion ever nursed it to life or redeemed it 
from oblivion; for misconception, political 
prejudices, selfish opposition and constant 
annoyance from legislation in one state or 
another, were from the start obstacles to be 
yearly encountered and possibly overcome, 
or quietly yielded to until the opposition 
should lessen or melt away. 

Yet the readiness with which new offices 
(for they were not then commonly dignified 
with the title of companies), could be formed 
with little capital and less experience, and 
the bad impression made by immature and 
disastrous experiments, was not calculated 
to establish a good name or a just record for 
underwriting, until astonishment arose at 
ever finding an insurance corporation with 
fair credit, wealthy connections, or of re- 
spectable management and influence. 

III. 

Please remember this was in the day of 
tallow dips, of the steel, flint and tinder-box- 
The friction match, that insidious foe or con- 
venient friend, that is now so essential that 
100,000,000 are daily consumed in the United 
States, 
1836. 

The canal packet, private 
conveyance and frequently corduroy roads, 


did not put in its appearance until 


stage coach, 
were the mode of travel beyond the principal 


rivers. Postage was twenty-five cents a 


single letter, envelopes were a French deli- 
cacy that could not flourish then, and eight 
days to New York and New Orleans very 
fast 


time. Quarterly and monthly reports 
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were only required, and supervision of trans- 
actions entirely out of question. Fire ad- 
justments were slow, and seldom scrutinized 
with precision. Skill in the latter respect 
was concentrated on marine losses. 

Agents were appointed because of their 
general business qualifications and good 
social position, not for professional rank or 
amount of business they could control. 

In that office the science and practice of 
insurance, however, was closely studied and 
analyzed, even more clearly than in this 
whirligig of time, when pre-occupation, rush 
of trade, or chase for wealth, frequently 
divert its observations and principles into 
lower channels. 

Premiums and losses were carefully clas- 
sified to obtain the average cost of hazard. 
Schedule rating received attention as early 
as 1840, but was laid aside for age to ripen 
and circumstances to render its attainment 
practicable. Local boards and tariffs in 
cities were advocated and upheld in good 
faith, because believed to be vital to the 
welfare of all concerned. 

The office correspondence was full, punct- 
ual, dignified and polite. 

Sweeping conflagrations had not developed 
in the West into formidable proportions. 
Zanesville, Ohio, suffered severely in 1825; 
Detroit in 1836. The great Pittsburg fire of 
1845 did not touch any agency company, on 
account of prohibitory state laws 

The water mains in the Western cities 
were heavy oak logs, bored from two and 
one-half to four inches. 

The old Hartford had a few dormant agen- 
cies in the West, iike lost Pleiades, at pio- 
neer cities, military points like Chicago, and 
land offices, as Chillicothe, Ohio, and other 
ambitious points. Their officers did not re- 
connoiter the West until after 1843, to ob- 
serve whether it offered inducements worthy 
of attention. 

Their agencies, with the A€{tna’s com- 
bined, this side of Buffalo, did not amount to 
two dozen each in 1840. 

Several attempts were made about 1845 by 
Southern and Western companies to adopt 
the new plan, and for a time the Columbus, 
the Lexington, the Tennessee F. and M., 
the Nashville, and Charleston, S. C., com- 
panies figured conspicuously as leading cor- 
porations. They were in their day more 
prominent at the West than any Eastern 
company, excepting the Protection of Hart- 
ford. The Franklin of Philadelphia, and 
the Deleware Mutual of the same city, up to 
1845, had each one-half dozen agencies west 
of Pittsburg. 

The English companies entered this field 
with their heavy columns in 1844, and to 
their credit held their own with character- 
istic tenacity against prejudice, losses and 
other impediments, in marked contrast to 
the plan persued by many companies to the 
manor born, that should have been better 
informed of details and resources of Western 
insurance than remote English companies 
would be expected to possess. 

eV. 

One of the most notable events that 

curred under E. Robins’ administration, and 


oc- 


the one of ‘all others that was instrumental 
in ingrafting upon policies the limitation 
loss clause, of suit within a year, wasa gi- 
gantic fraud attempted in 1836, of $25,000 on 
the Protection, which was probably more 
Vanderbilt 
then worth, and a startling and discouraging 


money than Commodore was 


event in its day, nearly fatal to the enter- 
prise. 

An open policy was issued by its agent at 
Carlyle, Ill , for $25,000 on white oak staves, 
situate on the banks of the Big Muddy River, 
to New Orleans per good boats, with the in- 
cidental privilege tacked on, fora petty pre- 
mium as an insignificant hazard. covering 
the fire risk a short time before loading. 


The financial crisis of IS37 was near at 
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| hand. The market for such staves had col- 

| lapsed. The funds of the owner were ex- 

| hausted. The laborers were in bad temper. 
So temptation was strong to realize cash 
through sharp practice or fraud. The staves 
were scattered in piles near the shores of the 
Big Muddy River at its junction with the 
Mississippi, within a few miles, and one 
night all of them were fired and totally de- 
stroyed. This was a denouement that mo- 
mentarily paralyzed action. It had to be 
squarely faced, however, and the facts pa- 
tiently traced to light. Prudent persons 
were sent into the locality as book agents 
with popular publications to sell, but really 
to get all the items connected with this af- 
fair. The service of expert agents and 
neighbors were called into confidential co- 
operation, until finally the facts were gath- 
ered so conclusively that the fraud was com- 
pletely checkmated. 

The foaming horses were identified—their 
| owners and riders, who had fired the staves, 
| were known and their collusion with the as- 

sured fixed beyond a re2zsonable doubt. 

The staves had been cut off government 


rial,and though this trespass was a fatal law 
point against the claim, in public estimation 
the clearing of the land was deemed benefi- 
cial. 

This hydra-headed case was for many 
years very vexatious and expensive. When 
it was supposed to be finally disposed of it 
would be presented by other parties than the 
insured, assignees, creditors and specula- 
tors, until finally the $25,000 policy, with 
three years interest, was offered to the com- 
pany for $500 cash, by a party who earnestly 
plead for a settlement with the pathetic 
power of desperation and destitution. This 
proposal was, however, refused. The case 
still made such additional cost and trouble, 
in the hands of those who had bought it on 
speculation, that it was a source of frequent 
regret the policy had not been retired at the 
$500 proposition. The service this affair se- 
cured by influencing the institution of the 
year-clause in policies, was some consolation 
at least for the disagreeable experience and 
world of care it gave rise to at the time. 

It occasioned many sleepless nights and 
anxieties that never will be known, yet the 
owner of the staves realized nothing from 
his nefarious scheme, more than the spaniel 
who dropped his meat into the stream in at- 
tempting to seize its shadow. 

The average burning line during twenty 
years, from 1826 to 1846, rose fully 3314 per 
cent, advancing more the second decade than 
the first ten years. 


To be Continued.) 


E. E. Hite, until recently special agent 
of the Guarantors under Francis and F. 
S. Ferry, of Cincinnati, has gone with 
the Travelers as special agent of its lia- 
bility department. His headquarters are 
with Simon Sturm, Cincinnati agent. 


WANTED. 


GENERAL AGENT FOR TOLEDO. 


Address, Manager OHIO BRANCH, 


CANADA LIFE ASSURANCE CoO., 


CLEVELAND, OHIO. 


NEW YORK UNDERWRITERS AGENCY 


ESTABLISHED 1864. 
Local Agents in all Prominent Localities in the 
United States. 
Office: 100 William Street, New York. 


A. & J. H. STODDART, General Agents. 


land without any right or title to the mate- '! 





PROMINENT AGENTS. 





MYRON C. LONG, 
Manager Southern and Central Ohio, 
——ACCIDENT DEPARTMENT, 
JETNA LIFE INSURANCE CO., 


CAREW BUILDING, CINCINNATI. 





H. C. MEAD, 


Manager Southern Ohio 


THE SECURITY TRUST AND LIFE INSURANCE CO. 


St. Paul Building, 


Cincinnati 


H. N. RENO, 


District Agent 


STANDARD ACCIDENT INSURANCE CO.. 


500 Johnston Building, 


CINCINNATI, OHIO. 


COLLIN FORD, 


Manager 
AETNA LIFE INSURANCE COMPANY, 
ZETNA BUILDING, 413 VINE ST., 


CINCINNATI, OHIO. 


NELSON J. EDWARDS, 


Manager for Southern Ohio. 


PREFERRED ACCIDENT INSURANCE CO. 


111 East Turrp Sv., CrNncrINNATI. 


THE 


North American Accident Association 


OF CHICAGO. 


The Second Largest Accident Association in the 
United States. 


Established I! Years. Surplus Fund $50,000. 

Only one Law Suit since the Company started. Weekly In- 
demnity NOT Prorated in Cases of Concurrent Insurance 
PARTIAL DISABILITY. 


LOCAL MEN WANTED THROUGHOUT OHIO. 


A. M. HARBAUGH, State Agent, 


FETNA BUILDING, CINCINNATI. 


$24.00 per week for Accident 


ACCORDING TO OCCUPATION 


$6.00 per week for Sickness 


ACCUMULATED FOR AGE. 


The National Masonic Provident Ass'n 


MANSFIELD, OHIO. 


The only Company that has ever made a continuous 
success of the sick benefit business. 
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Bic Four” 
ROUTE. 
BEST LINE TO AND FROM 


TOLEDO AND DETROIT. 


All Points in Michigan. 


CHICAGO. 
“White City Special.” 


Best Terminal Station. 


| 
ST. LOUIS. | 


Avoiding the Tunnel. 





BOSTON. 1,000 
Wagner Sleeping Cars 2,500 
NEW YORK. 5,000... 
Buffet Parlor Cars, Wagner Sleeping Cars, Private Com- 10,000 


partment Cars, Elegant Coaches and Dining Cars 


Be sure your tickets read via “‘ BIG FOUR.” 


E. 0. McCORMICK, D. B. MARTIN, 


Passenger Traffic Mer. Gen. Pass. & Tkt. Agt 


NOTH THESE 


In Red or Blue. 


THE OHIO UNDERWRITER 
GUMMED POLICY LABELS. 


ANY SHAPE OR STYLE. 
PRICES: 
In Gold or Silver 


$2 75 


1,000 $3.75 
3.75 2,500 5.50 
5 50 5,000 7.50 
9.00 10,000 12.50 


Special prices quoted on larger quantities 
In ordering make copy full and exact, enclosing sample of label desired for style 


SEND FOR FREE SAMPLES. 


THE OHIO UNDERWRITER CO. 





CINCINNATI, O. 








CINCINNATI. 


STANDARD OHIO MUTUAL FIRE COMPANIES. 


Richland ae 
Mutual Insurance Company, 


MANSFIELD, OHIO. 


DIRECTORS J. H. Cook 
G. A. Clugston 


N.S. Reed, 
H. C. Hedges 


J. M. Waugh, 
W. W. Cockley 


H.R. Smith, J. W. Jenner 
4. C. Cummins 


Assets, $1,641,484.07. 


J. HW. COOK, President. R. SMITH, Secretary. 


1s 4G. IisD.. 


The Western Mutual Fire Ins. Co. 


URBANA, OHIO. 
Writes Ohio Business Only, strictly on the Premium Note Plan. 


“feo HALF-A-CENTURY 


Shows that its members have obtained 


RELIABLE INSURANCE, 
SOUND INDEMNITY, 
REASONABLE RATES, 
VERY LOW COST, 


Averaging only 4% per cent. for last twenty years 


LOSSES PROMPTLY ADJUSTED AND 


PAID 


W. R. ROSS, Pres. WILSON BALDWIN, Sec’y JOS. S. CARTER, Gen'l Agt 


Incorporated April 17, 1876. Began Business October 2, 1876. 


Fe — 
Mutual 


Central Manufacturers Mute! 


VAN WERT, OHIO. 
Premium Notes 8369,589.95. 


Total Cash Assets 899,379. Net Cash Surplus 854.523. 


J. S. BRUMBACK, President. F, W. PURMORT, Secretary. 


Incorporated 1876 


OHIO MUTUA 


OF SALEM, 


INSURANCE 
COMPANY... 


OHIO 


Assets 


Of the State Mutuals the Ohio Mutual ranks third 
° is to size and assets, and among the first as to 
SSC vf Pof OF. prompt and satisfactory adjustment of losses 


Purely [utual. Business confined to Ohio. 


Extra hazardous, frame row and farm property excluded 


J. R. VERNON, See'y. 


TWENTY-FOUR YEARS OLD. 


The Mansfield Mutual 


Fire Insurance Co. 


J. W. WAGNER, President. OF MANSFIBLD, O 


J. M. Cook, Secretary 


Total Available Assets $484,650.58. 
Net Cash Surplus 812,909.61. 


Transacts an Agency Business in Ohio 


OHIO ONLY. 


Merchants and sflanufacturers 


MUTUAL INSURANCE COMPANY 


OF MANSFIELD, O.- 





2e The “M. & M." has conducted a sucecesstul Business for twenty- 
one years. 


Lj. tracy, M. E 


President 


Douglas, 
Secretary 





OF LONDON, ENGLAND. 


George Monroe Endicott, Manager and Attorney 
United States Branch 


Original and Leading Liability Company. 


EMPLOYERS’ LIABILITY, 

PUBLIC LIABILITY, 

GENERAL LIABILITY, 
PERSONAL 


ELEVATOR LIABILITY, 
TEAM LIABILITY, 
WORKMEN'S COLLECTIVE, 
ACCIDENT INSURANCE. 


IDEMNITY THAT 


GENERAL AGENTS: 
B. M. ALLISON, 30 East Third Street, Cincinnati, O 
I. PACKER, $27 Cuyahoga Bldg., Cleveland, O 
KOBT. ZENER & CO., Indianapolis, Ind 


SELL 


GEORGE D. ALLISON, Birmingham, Ala. 


THE 


MUTUAL LIFE 


INCORPORATED. 


INSURANCE Co. 
OF KENTUCKY 


Hon. CHAS. D. JACOB, President. 
WM. W. MORRIS, Secretary. 


GEO. W. MORRIS, V-President. 
DAV. MERIWETHER, Treas. 
Home Office, - ~ Louisville, Ky. 
Assets December $lst 1896 

Surplus, 4 per cent 

Surplus, 4% per cent. 

Total Death Claims and Endowments Paid 


$2,703,032 12 
253,871 60 
118,871 60 

2,785,793 G4 
8200,000 in Bonds deposited with the State Treasurer for the 

Benetit ofall Policy-holders. All claims paid promptly upon receipt 

and approval of proof of death. 


The State Life 


Insurance Company, 


LIN DIAN APOLIS, IND. 
While org 


THE STATE LIFE INSURANCE COMPANY adopted at its organization the scientific 
premiums and mathematical reserves of the old line system, 
clause and limited expense fund of the assessment system. 


zanized and operated as an assessment company under assessment laws, 


and the emergency 
In thus combining the 
best features of both systems and eliminating the weaknesses of each, the Company 
claims the distinction of having developed a more perfect system than either, and to 
have reached the acme in fundamental construction of a superior Life Insurance 
Company, embodying elements of perpetuity and strength not found unitet in any 
other 


tee" Correspondence solicited with first-class Life 
Insurance Men. 


—THE 


Western and Southern 


LIFE INSURANCE COMPANY, 


OF CINCINNATI, OHIO. 


PAID-UP CAPITAL, . . . $100,000.00. 


FRANK CALDWELL, 
7. J 


President 
WILLIAMS, Secretary. 


=> GOOD LIVE AGENTS WANTED. 


IDEMNIFIES. 
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EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


JAS. C. JOHNSON, PRESIDENT. O. S. WELLS, SECRETARY. 


OHIO FARMERS !suRance 


COMPANY... 





OHIO. 





C A Ja y 1 1897 $1,042,487.51 
R . $860,309.36 
at rv for Loss« ind a ther Lia t 5 ow we a 72,0 YO.00 
) G Surplus, , Be) ae ok . ; 110,178.15 
$1,042,487.51 

—ORGANIZED IN 1848.—— 
1s4°o. 1897. 


INSURANCE 


BROADWAY COMPANY... 


OF NEW YORE 





Assets 


$280,318.00 
Capital 200,000.00 
Net Sarplus 58,037.00 


G. W. POHLMAN, General Agent 


FOR OHIO. 


No. 2! E. THIRD STREET, CINCINNATI, O. 


Cc. B. FUNSTON, Special Agent, 
Columbas, Ohio. 


Pfs 


AMA, c ectde MIG 


OF NEW YORK. 


The Best The Best 


yet Vz Commissions, 





a 


ACTIVE AGENTS WANTED. 
KIMBALL C. ATWOOD, SEC’y, 
256 and 257 Broadway, - NEW YORK. 


ASSETS, over BEOOOO”0O 


Surplus to Policyhoiders. 


7 OS 7 81 O18) 








